/buying a property
in queensland

brad bell

/who are you
putting your faith in

Our concept for a 21st century property experience focuses on three
simple pillars.
Local.
Local knowledge matters and the location of a property represents a tangible dollar
value. Our people have spent the time understanding the street-by-street detail of
our local markets.

Property.
We prepare comprehensive and transparent information about the property we
represent that you buyers have a confident understanding of their part in the process
of buying a home in Queensland.

Lifestyle.
The buying journey with brad bell should be a remarkable interaction. We understand
that every buyer will be different and a purchase will mean different things for each
person, outside of the mechanics of the transaction. We exist because the people
in our community allow us to serve them so we are driven to create the solution and
experience that is worthy of their faith in us.

/doing your homework
It is important that at this stage you sit down with all parties involved and
discuss what exactly you want to achieve by purchasing a new property.
At this early stage, it may be a good idea to contact a mortgage broker and/or
financial supervisor in order to determine not only your burrowing capacity, but
possibly also what sort of properties you should be looking at.
Hand in hand with determining how much you may borrow, it is also a good idea to
find out whether you are entitled to any sort of government concessions or grants.
A great website to find out what you may be eligible for can be found below, or
alternatively, discuss it with your financial advisor or Mort-gage broker.

https://greatstartgrant.osr.qld.gov.au

/costs of buying
There are additional costs to buying that are not included in the
purchase price.
Before you start short listing the properties you wish to
look closer at, it is important to make a list of
things that are essential to the property you
wish to purchase, as well as those things
that can be negotiated with.
This list should include things such as
number of bedrooms, locations,
accessibility to schools etc.

Now you’ve decided you where you want
to live, what you need from a house and
you now know how much you can burrow.
It is important to remember that
the price of the house isn’t the only
thing you need to have money
for.

Other expenses may include:
$ Building and Pest

$

Body Corporate

$ Solicitors fees

$

Rates and water

$ Stamp Duty

$

Electricity and Gas connection

/stamp duty calculator
Stamp duty, also called transfer duty in Queensland, is normally paid by the
purchaser.
Certain exemptions and concessions apply, which can significantly reduce the cost
of purchasing property so it is worth checking out whether any of these apply. You
can do this at the Office of State Revenue Website, or by speaking with your solicitor.
You can calculate the duties on your purchase by following the link below and using
the helpful calculators.

https://www.osr.qld.gov.au/calculators/

/finding a property
Once you have determined how much you may borrow and what features
you require in a property, it’s time to begin the fun part... house shopping.
Like much of the world, the Real Estate Industry has come a long way. Today, a lot of
marketing for real estate is online. You are able to do very specific searches for the
property type you are after.
This will normally give you everything you need to know about a property, at any time,
from anywhere and on any device.

/help with the search
By accessing sites such as; bradbell.com.au, realestate.com.au and
domain.com.au, you can gather all the info you need, including
inspection times, whether the property is going for auction and how
to contact the agent.
If you also have a home to sell this may also be a great time to start auditioning
your Real Estate agent.
There are lots of reasons why some sellers do not want their property listed on
the open market. Some want discretion and privacy and others find the open
market intimidating.
By registering on our buyer’s database, you will discover properties coming on
the open market before anyone else as well as find out about the off-market
sales that we facilitate often.

/making an offer
So you’ve researched the properties you like and you’ve fallen in love with one.
You want to make an offer, but how exactly does that happen?
Each Real Estate Agency can be a little bit different, but essentially the first thing
to do is to talk to the Agent who is selling the home. From there you may put in an
Expression of Interest or go straight to a formal written offer on a sale contract.
You may offer whatever amount you wish for the property, and all offers must be
legally presented to the seller.
One of three things will happen then:
1. The offer could be accepted and the seller will sign the contract on the same
price and terms as your offer;
2. The sellers will make a counter offer changing the price or any other term, such as
length of settlement. You will have the option to sign this or make another offer;
or
3. The offer may be rejected, without a counter offer putting the ball back in your
court entirely.
If and when all parties agree to all of the terms, the agreement is recorded on a formal
contract of sale which is dated. A copy will be sent to you and to your nominated
solicitor so that the conveyance process can commence.
You may withdraw an offer in writing at any time prior to the seller signing the
contract.
A cooling-off period applies for the purchasers only, unless it has been waived. There
is no cooling off period for properties purchased at auction

/special offer processes
If multiple parties place offers, then they must all be presented to the
seller and you will be asked to complete an “Acknowledgment of Multiple
Offers Form”.
This form lets you know that you have one chance to put your best offer forward.
Occasionally there is a set date that all offers are presented to be considered, and
this is known as “Sale by Tender”. It is up to the seller to accept or reject the offers.
Agents may not disclose what amount other parties have offered.

/understanding deposits
Deposits can demonstrate the strength of an offer and give an indication
to a seller about your capability to complete the sale.
You can place whatever amount you want as a deposit up to 10%, but obviously
the higher your deposit is, the more you appear interested in the property,
which may be the deciding factor in a multiple offer situation.

/all about auctions
Both buyers and sellers in Queensland can
find the auction process a little daunting,
and yet it is one of the fairest and most
transparent ways to transact property.
Auctions are a great tool for selling a property
as it gives a set timeline to market the
property, and a set date to sell the property.
It is also allows for buyers in the market place
to control pricing as it is the bidding that
ultimately will determine the price of a property.
Generally with the auction campaign there will be
several opportunities to inspect the property. The
earlier you can view a property going to auction the
better,as you will need time to organise a building and
pest inspection, as well as assessing your finances.
The reason you need to organise this prior to
the Auction date, is due to the fact that once
that hammer falls, the contract is considered
unconditional (please see our definitions section).
If everything is in order, and you wish to participate
in the Auction, then it is important to register
PRIOR to the auction time. This is as simple as
speaking with the agent who listed the property.

/something to note
You can place an offer at any time prior to the auction. In addition,

if the auction is passed in, you may place an offer afterwards but remember
that a cooling off period may not apply for a period directly after the auction.

/signing to settlement
So you’ve made an offer, it was accepted, so what happens now?
Depending on what was written in the contract, but generally the contract will contain
information about:
• Cooling Off Period – All buyers are offered a cooling off period in which to change
their mind. This period begins on the day the buyer receives the contract, or first
business day after, and will end at 5pm on the fifth business day. You may waive
your right completely or shorten the cooling off period by signing a form that the
Agent will provide.
• Building and Pest Inspection – A building and pest inspection must be completed
prior to the settlement of a new property. You are more than welcome to attend
the Building and Pest inspection; in fact, brad bell Real Estate encourages it. You
are the using a lot of money to purchase your home, and the information the
tradesmen can give you first hand may be translated differently on paper.
• Finance – It is the buyers responsibility to ensure that finance has been organised
and the correct dates for the money to said have been passed on to the agent
as well as both solicitors. There may be a condition in your contract stating that
finance is subject to the sale of another property. This will mean that the contract
will contain a sunset clause, which will allow the property to be marketed, and
more offers to be considered by the vendors until the buyer has fulfilled their
obligation. If the buyer fails to secure finance by a certain date, then the seller is
entitled to a percentage of the deposit, which will be stipulated in the contract.
• Pool Safety Certificate – If there is a body of water that contains more than 300
millimeters of water, it must comply with the QLD Pool Safety Standards and a
Pool Safety Certificate should be provided. If there is no pool safety certificate
provided, then a Notice of No Pool Safety Certificate must be signed and the
responsibility falls to the buyer. For further information, follow the link below.

http://bit.ly/PoolSafetyCertificates

/handover and
settlement day
So when can I pick up my keys? The short answer: once all obligations and
responsibilities of both parties have been fulfilled.
Both Solicitors need to have all paperwork completed, all finances should have
ex-changed hands and all conditions of the contract should have been met.
Once the Real Estate Agent receives the paperwork from both parties’ solicitors,
the contract is considered unconditional and settled, and the only thing for
you to do now is to pick up your brand new keys and enjoy your new home.

/buying to invest?
If you are buying to invest, there are extra things you should

discuss and research prior and during buying your new home.
Property Investment can be a lot more profitable with the
right team around you to make sure that structures and
management of the property are geared for your profit.
Here are some of the people you need on your team:
A Financial Advisor—for advice on what type of property you
should be purchasing in order to achieve your desired real
estate goal, whilst still managing your cash flow and debt.
A financial advisor can also give you great information on the best
ways to structure your investment portfolio to get the most out of it.
For general advice on what to look for in an investment
property, check out our guest presenter, John Dalle Cort from
Australian Financial Advisors at bbRE TV, via the link below.
AMortgage Broker - will have access to a lot range of borrowing products
from a range of lenders so when it comes to financing your investment—it
can pay dividends to have someone do the fine print research for you.
bbRE TV hosts a series of helpful videos from Shaun
Keightley, Managing Partner of Professional Finance Brokers.
http://bradbell.com.au/bbre-tv/finance-tips/

/property management
Finding a tenant and collecting rent is only a very narrow part of what a good
property manager can do for investors. A property manager will have a significant
impact on these three things:
The amount of income achieved through the letting of your investment property to
tenants; the level of risk carried in your investment through their management; and
the preservation of the capital investment through effective maintenance programs
and regular inspections.
Good properties managers are capable of running your property investment business
on your behalf, allowing you to enjoy the ownership of your property without the
burden of operating and managing the relationships, legislation, compliance, issues
and events that are a part of residential tenancies.
For the peace of mind you deserve as a property investor, discover how brad bell
can help you with our leading landlord solutions.
http://bradbell.com.au/landlord-services/

/renovate for profit
Renovating for profit is a fine art and it is very important to be
clear about your purpose for renovating before you commence.
If the renovation is for lifestyle, work out a dollar value that you are prepared
to pay for that and understand that you may not recover all of that capital
when you decide to release the property – we call this renovating to stay.
Renovating to sell is an entirely different prospect and an investment
in renovations must be commercial with the marketplace, buying
trends and turnaround costs fully considered in your calculations.
Our experienced team can help you with our market knowledge and buyer
insights, so feel free to contact any of our sales specialists on (07) 3343 2099.

/foreign investment
There are certain rules and regulations pertaining to real estate that govern
what temporary and non-residents of Australia can and cannot purchase.
Generally, a temporary resident may purchase one established dwelling to
live in, and multiple new dwellings or vacant land, and foreign non-residents
may only buy new dwellings or vacant land, but must apply to do so with the
Foreign Investment Review Board
www.firb.com.au

The brad bell team have prepared a handy guide
to help clients understand some of the terminology
associated with real estate. Below are a few of the
more important definitions, for a complete list click
on the link below.

help
not
hype

http://bradbell.com.au/your-guide-to-real-estate-jargon/

/key definitions
Vendors – Refers to the owners who are selling the property.

Offer – The term used when a buyer submits an ‘offer’ on a property

Under Contract – The term used when a contract has been accepted by the
owners.

Unconditional – This is when all the terms and conditions on a contract are
satisfied by both parties. This basically means the owners are packing their
bags and the purchaser’s are getting ready to move in!

Multiple Offers – This term is used in a ‘hot market’ when there is more than
one offer being submitted at the same time. Real Estate Agents should explain
and have a ‘multiple offer form’ for prospective buyers to sign. This basically
highlights that your offer will you best and final!

Terms and Conditions – These are the prospective buyer’s terms and conditions
on the contract. A common terms and condition on a contract may be – ‘Subject
to Building and Pest 7 days from contract date’ or ‘Subject to Finance 14 days
from contract date’

Settlement – This is when the deal is done! Once settlement has taken place,
and the Real Estate agency has received confirmation from both parties, and
the keys are able to be picked up by the new owner.

/buying & selling work up
Selling
Property

$________________________

Agent's Fee

$________________________

Solicitor's Fee

$________________________

Moving Fee

$________________________

Bank Fee

$________________________

Total Selling Costs

$________________________

Buying
Purchase

$________________________

Solicitor's Fee

$________________________

Building/Pest Report

$________________________

Stamp Duty

$________________________

Connections

$________________________

Maintenance

$________________________

Total Buying Costs

$________________________

Summary
Total Selling Costs

$________________________

Total Buying Costs

$________________________

Changeover Amount

$________________________

e admin@bradbell.com.au
p (07) 3343 2099

bradbell.com.au

