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INTRODUCTION  
 
Despite finding support in the last week, share markets remain at low levels leading into the US mid-term 
elections. We may see a situation where the result won't matter so much. It may be a case where just 
knowing that it is over, and removing a level of uncertainty will be enough to see markets head higher again.  
 
In our fundamental section this week we look at IRESS (IRE) and Seven Group Holdings (SVW). We also 
have updated charts on Fortescue Metals Group (FMG), Impedimed (IPD), and TPG Telecom (TPM). When 
we looked at Sandfire Resources (SFR) last week, we saw the very early signs that a rally would be about 
to start. Despite some disbelief from some quarters, that now seems to be confirming. So, we have included 
the SFR chart again to show you where we think it can head to.  
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FUNDAMENTAL & TECHNICAL ANALYSIS  

IRESS (IRE) NEUTRAL 

Last share price $10.95   
CURRENT BROKER RECOMMENDATIONS* 

(Number of Brokers per recommendation) 

Market Cap (A$) 1.9B   Buy/Outperform 2 

Return on Equity 18.0%   Hold/Neutral 3 

12 month forward PE 13.6x   Sell/Underperform 0 

1 year EPS growth 31.1%   Average consensus target $13.32 

Div Yield  4.4%   Consensus target return 21.6% 

 

We revisit the investment case for IRESS (IRE) and assess the outlook in light of recent performance. Our last report 

on the Company was in The Dynamic Investor on 29 May 2018, which contained a NEUTRAL view when the share 

price was $10.87 per share.  

 
COMPANY OVERVIEW 
 
IRESS (IRE) is a supplier of technology solutions for clients in the financial markets, wealth management, and mortgage 

sectors, with operations in Australia, NZ, UK, Asia, Canada and South Africa. 

 

For the retail stockbroking and private wealth management industries IRE’s unique selling proposition is that it offers a 

complete service that meets a significantly large portion of a client’s core system needs on a simple platform. The 

majority of the Company’s licence fees comes from wealth management (mostly financial planning) firms where 

revenues are only marginally moved by changes in equity market conditions. 

 

IRE provides the XPLAN financial services software system for the financial planning and wealth management 

industries in ANZ, the UK, South Africa and Canada. 

 

OBSERVATIONS FROM RECENT PERFORMANCE 
 
Currency Tailwind to Support 2H18 Revenue 
 

Group revenue for the six months to 30 June 2018 (‘1H18’ - the Company has a 31 December balance date) increased 

by 6%, or $12m, to $229.7m (on a constant currency basis), with the ANZ Wealth Management (+9%), UK (+12%) and 

UK Lending (+40%) businesses contributing the majority of the $12m increase in revenue.  

 

The reported revenue growth for 1H18 (+8.4%) included a currency tailwind as a result of weakness in the A$ against 

the British Pound (£), Canadian Dollar (C$) and South African Rand (ZAR). With further weakness in the A$ against 

the £ and C$ in the current half (vs the prior corresponding period), the favourable currency movements are expected 
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to provide a tailwind to revenue for 2H18, which is expected to be driven largely by the weakness in the A$ against the 

£. (IRE reports in A$) 

  
Figure 1 Composition Overall Revenue by Fee Type 
(Source: Fairmont Equities, Company Reports)  

 

 

Figure 2 Contribution to Revenue and Profit by Segment (1H18) 
(Source: Fairmont Equities, Company Reports)  
 

 

 
Is Operating Leverage Really Starting to Come Through? 

 

A key focus in the analysis of IRE’s fundamentals is the extent to of revenue growth in light of higher cost investment 

being undertaken by the Company. This was evident in November 2017, when the Company downgraded its FY17 

earnings growth guidance on the basis that operating leverage was not evident (i.e. the higher cost investment 

undertaken earlier in FY17 had not led to as much revenue growth as IRE expected, due to delays around client 

decisions).  

 

Indeed, much of the FY17 impact was largely related to one large client and IRE commented at its 1H18 results release 

that it had improved its ability to deal with multiple, large client projects. The Company also highlighted “improved 

operational leverage”, pointing to flat cost growth in the Products & Technology, Operations and Corporate functions in 

1H18 in comparison to 2H17. In particular, it was pointed out that automation and efficiency initiatives offset an increase 

in employee costs during 1H18.  

  

The Profit & Loss Statement for 1H18 showed that operating expenses totalled $171.9m, with employee costs 

accounting for ~70% of this amount. When non-operating costs and share-based payments are excluded, the figure is 

$162.2m1, which represents an increase of 6.5% on 2H17. When compared to the 5% increase in reported revenue for 

1H18 vs 2H17, we are not convinced that operating leverage is starting to come through.  

 

One explanation is that the aggregate costs of the three functions referred to above - Products & Technology, 

Operations and Corporate - comprise less than 60% of the overall operating costs and while cost growth in these 

                                                        
1 Which is the reported ‘Operating Costs’ figure in the 1H18 results presentation on page 20. 

Licencing
79%

Royalties
6%

Other Ancillary
6%

Implementatio
n & Consulting

9%

25%

31%

23%

7%
11%

3%

25%

29%

25%

7%
10%

4%

ANZ Wealth
Management

Asia-Pac
Financial
Markets

UK Lending South Africa Canada

Segment Gross Profit Revenue



 
 

 

P.4 FUNDAMENTAL & TECH. ANALYSIS 

 
 

6 NOVEMBER 2018 

functions have been controlled, there is still further work to do in terms of reducing costs in other areas of the business, 

in order to potentially mitigate a re-occurrence of one-off increases in client implementation costs.  

 

FY18 Guidance Unchanged 

 

Despite a seemingly stronger start to 2H18 and positive commentary on pipeline across all core markets, particularly 

the UK, (where IRE expects UK revenue growth to accelerate in 2H18), the Company have left their FY18 guidance 

unchanged at between 3-7% segment profit growth (assuming 1H18 currency rates remain unchanged). Consensus 

estimates for FY19 are presently at the top end of this guidance range.  

 

The fact that FY18 guidance was confirmed, despite the Company pointing to evidence of greater operating leverage, 

indicates that there may be some cost inflation in 2H18. 

 
Figure 3 Rankings by Net Promoter Score For Financial Planning Software Providers 
(Source: Fairmont Equities, Adviser Ratings)  
 

 

 

Figure 4 Operating Leverage Declining 
(Source: Fairmont Equities, Company Reports)  
 

 
 

DIVISIONAL PERFORMANCE 
 
UK Wealth Management 

 

The UK business (excluding Lending) reported revenue growth of 6% (on a constant currency basis), with the growth 

reflecting a higher number of smaller- and medium-sized implementations as a result of a mixture of new client wins 

and an increase in the number of migrations from legacy systems. Profit also increased by 6% (on a constant currency 

basis).  

 

The Company commented that the above rate of revenue growth does not reflect underlying client activity levels, 

indicating that growth is expected to accelerate in the 2H18, given the number of client implementation projects already 

underway and future pipeline of projects. 
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ANZ Wealth Management 

 

Revenue was up 9% reflecting demand in wealth and superannuation software and scaled advice solutions. However, 

gross profit margin declined to 74% in 1H18, which is below prior halves of ~76%, with the impact resulting from a high 

portion of non-recurring, consulting revenue, which is lower margin. 

 

The revenue outlook for the segment is strong, as IRE continues to win new clients for its XPLAN, XPLAN Prime and 

scaled advice solutions. The Company commented that there is a good pipeline of scaled advice opportunities that vary 

in size and client type. Further, bid activity for superannuation suite also remains encouraging for 2H18 and FY19.  

 

At present, XPLAN is estimated to hold a 53% share of the Australian market by users and over the medium-to-longer 

term, there is an opportunity to increase market share by using customer feedback to improve XPLAN. To this end, a 

recent survey by Advisor Ratings showed that XPLAN has a negative net promoter score, which implies that a majority 

of users would not recommend it to others. That XPLAN has been able to steadily grow its market share over the last 

five years is a function of other software providers (in particular XPLAN’s main competitor COIN, which is owned by 

Temenos) are also receiving negative (in some cases) worse survey results. However, improvements to XPLAN may 

increase the rate of new customer wins and better position IRE in competitive tenders. 

 

APAC Financial Markets 

 

Revenue declined by 1% on 1H17 and 2H17 to $56.9m. The lower revenue reflects more challenging market conditions 

over the last ~18 months, particularly on the sell side with cost pressures remaining. Slightly offsetting this was 

emerging growth in Asia (Singapore) and resilient demand from retail broking clients. Recurring revenue remains high, 

with licence fees and royalties reflecting ~93% of reported revenue. 

 

The headwinds in this segment continue, as reflected in 1H18 representing the 5th consecutive half-year period of flat 

profit. Segment profit in 1H18 declined by 3% vs 1H17 and 2% vs 2H17. 

 

UK Lending 

 

The UK lending business is growing rapidly, but off a low base. Revenue was up 32% with gross profit increasing by 

39% in comparison to 1H17. The uplift was driven by successful delivery of IRE’s Mortgage Sourcing and Origination 

(MSO) product to two key UK clients, with increased project activity across Australia and UK.  

 

IRE flagged three additional MSO client implementations are currently underway, which should support momentum 

over the short term. Recurring revenue also improved to ~20% of total revenue (from 15% in FY17), in line with the 

Company strategy to transition to a subscription-based revenue model. However, there is still an element of lumpy, 

project-based work in this division. We expect 2H18 revenue to slow vs 1H18 growth rate. 
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IMPLICATIONS FROM INCREASE IN NET DEBT LEVELS  

 

The increase in net debt ($189.7m as at 30 June 2018, up from $165.8m as at 31 December 2017) and gearing to 1.4x 

(on a net debt to EBITDA basis) largely reflects investment in new offices. While the latter investment is now completed, 

the investment in cloud infrastructure is expected to have a cash impact in FY19. This means that net debt levels, while 

manageable from the viewpoint that the Company generates strong cashflow2, is unlikely to reduce materially. Further, 

net interest costs increased by 11% in 1H18 (vs 2H17) as a result of the higher average debt levels and increased 

interest rates associated with the refinancing of debt facilities of $300m in 2H17.  

 

The headroom under these debt facility remains limited, meaning that further acquisitions are likely to stretch the 

balance sheet further (if debt-funded), or require another equity raising. The most recent major acquisition (Financial 

Synergy) was fully funded by a $115m equity raising at $11.35 per share. 

 
Figure 5 Net Cashflow ($m) 
(Source: Fairmont Equities, Company Reports)  
 

 

 

Figure 6 Net Debt ($m) and Gearing 
(Source: Fairmont Equities, Company Reports)  
 

 

 

INVESTMENT VIEW  
 

The recent sharp contraction in the share price has seen the 1-year forward P/E multiple de-rate from ~30x post 1H18 

to ~24x at present and broadly in line with its historical average. While the recent global uncertainty/volatility has no 

doubt been a contributing factor, there are also Company-specific factors that need to be addressed before we take a 

more favourable view on IRE.  

 

As detailed above, we would like to see clear evidence of operating leverage in the business. Further: 

 

1. The revenue outlook for the UK business is a key catalyst for IRE, as this has disappointed in the past (i.e. a key 

factor in the November 2017 downgrade). While the Company retains a strong market position in the UK and has 

pointed to a strong outlook (i.e. underlying client activity levels are higher than the reported rate of revenue growth 

                                                        
2 Cash conversion in FY18 was 99% and is typically high due to the high portion (~80-90%) of IRE’s revenue base being of a 

subscription-based recurring nature.  
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given the number of client implementation projects already underway and future pipeline of projects; IRE’s ability 

to deal with multiple, large client projects has improved), revenue growth and operating leverage in the UK needs 

to increase further, especially from the viewpoint that growth is needed from stronger areas of the business in 

order to offset ongoing weakness in other areas of the business, most notably the contribution from the APAC 

Financial Markets segment, which showed negative revenue and earnings growth in 1H18 due to continued sell-

side pressures. 

 

2. In addition to the Company continuing with a number of client implementation projects in the UK, IRE has flagged 

a client implementation in FY19 for a Tier 1 financial services company in South Africa. This implementation is 

expected to involve the deployment of IRE’ broad product suite. While this development is positive for revenue 

and earnings in FY19 (South Africa accounts for ~10% of overall revenue), the scale of the client implementation 

presents a risk from the point of view of potential delays. To this end, it is worth noting that delays in client decisions 

in South Africa was one factor contributing to the November 2017 downgrade.  

 

While we remain NEUTRAL on the Company’s fundamentals, we consider IRE to be an attractive takeover target, given 

that the Company is a small player on the global stage, with most of its competitors are significantly larger in terms of 

revenues, earnings and market capitalisation. Another factor making IRE a potentially attractive takeover target is that 

it continues to re-invest in product - its fully-integrated offering has multiple operating modules that are complex and 

therefore need constant updating to meet changing client and regulatory requirements.  
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CHART VIEW – IRESS  

 

From April to August this year, IRE had a fantastic run from under $10 to over $14. Unfortunately, it has come back just 

as quickly and has struggled to bounce with any conviction. There doesn't seem to be any strong support yet so we are 

likely to see IRE retest the recent lows near $9.50.  

 
Figure 7 IRE weekly share price chart 
  

 
 

Nearest Resistance:   ~$10.50   Nearest Support: ~$11.00 
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SEVEN GROUP HOLDINGS (SVW) POSITIVE P N N 

Last share price $17.48   
CURRENT BROKER RECOMMENDATIONS* 

(Number of Brokers per recommendation) 

Market Cap (A$) 5.93B   Buy/Outperform 4 

Return on equity 19.6%   Hold/Neutral 0 

12 month forward PE 12.8x   Sell/Underperform 0 

1 year EPS growth 43.5%   Average consensus target $23.97 

Div Yield  2.5%   Consensus target return 37.1% 

 

We revisit Seven Group (SVW) following the recent decline in the share price from post FY18 result highs. While FY18 

results were ahead of guidance and well received by the market, recent global uncertainty/volatility (in particular a sell-

off of high growth stocks such as SVW) and a sell-off of Caterpillar shares in the US following its 3rd quarter result, have 

impacted the share price since our last report on the Company (in The Dynamic Investor, 3 July 2018).  

 

FY19 GUIDANCE SUPPORTS CONTINUATION OF STRONG EARNINGS GROWTH 
 
After reporting a 31% increase in underlying EBIT for FY18 of $496.9m, which was ahead of guidance for 20-25% 

growth and ~3% ahead of consensus estimates, SVW has provided initial guidance for 25% growth in underlying EBIT 

for FY19. The key factors underpinning the strong growth expected in FY19 include accelerated growth in Coates Hire 

in 2H18 continuing into FY19 and an expected significant uplift in new equipment sales for WesTrac. 

 

Notably, the operating leverage in the two key value drivers, WesTrac and Coates Hire, was very strong in FY18: 

 

➢ WesTrac reported 23% EBIT growth on 11% sales growth, given record parts volumes as mine maintenance 

activity normalises. 

➢ For the Coates Hire business, the 21% increase in EBIT for FY18 was achieved on a 7% increase in sales. 

Also, equipment utilisation rates continue to improve, up from 57.2% to 57.9%, with average hire value up by 

16%.  

 

WESTRAC (40% of GROUP EBIT) 

 

Outlook 

 

EBIT growth in FY19 is expected to accelerate from the 23% reported in FY18, on the back of increasing parts/service 

volumes as the mine equipment maintenance cycle continues to normalise and fleet ageing drives the early stages of 

a replacement cycle. Sales growth is being achieved in all major segments, particularly in NSW mining.  

 

A key driver of future sales growth is an improvement in new equipment sales from mining customers, as commodity 

prices stabilise/improve. At present, new equipment sales are at a low level for WesTrac relative to their peak, with 

WesTrac’s sales growth in recent periods generated primarily from growth in the aftermarket. Despite improved 
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commodity pricing, new equipment sales to the mining sector across both WA and NSW remain challenging, falling 8% 

year-on-year in FY18, but still below the ten-year sales trend.  

 

We surmise that the decline in new equipment sales at a time when commodity prices are favourable for mining 

customers are likely a function of timing, and should commodity prices remain favourable, we would expect a significant 

uplift in sales growth as and when new equipment sales flow through. 

 

In context, it is worth noting that aftermarket businesses for dealers are highly profitable, and therefore the current skew 

towards aftermarket sales remains supportive for WesTrac’s earnings growth profile. 

 
Figure Revenue ($m) and EBIT Margin Trend - WesTrac 
(Source: Fairmont Equities, Company Reports)  
 

 

Figure 8 WesTrac Trading Revenue Trend (Source: Company Reports)  
 

 

 
Implications From Recent Caterpillar Release 
 
In late October 2018, Caterpillar’s released its 3rd quarter result (September 2018) and dealer sales update. In the 

update, Caterpillar noted that it generated higher mining equipment sales in the September quarter and flagged that 

strong mining sector rebuild, overhaul and maintenance activity was driving higher aftermarket parts sales. These 

factors have positive implications for WesTrac’s outlook, as WesTrac is one of the world’s largest Caterpillar dealers.  

 

In the update, Caterpillar commented that the fundamentals for commodity remain positive, especially for copper and 

gold. Caterpillar also noted that parked mining trucks are at their lowest level since 2012, contributing to strong 

aftermarket demand. This comment has more specific relevance to WesTrac and are consistent with SVW’s comments 

at the FY18 results presentation, where the Company noted that a reduction in the level of parked-up mining fleet is 

contributing to parts demand, along with customers having to perform catch-up maintenance work. 

 

COATES HIRE (35% of GROUP EBIT) 

 

The Coates Hire business continues to generate revenue growth and margin expansion, with EBIT growth accelerating 

from 15% in 1H18 to 28% in 2H18 (21% for the full year). 

 

EBIT growth in FY19 is likely to be ~20%, as east coast infrastructure construction activity drives growth in hire 

equipment utilisation rates. All regions in Australia, with the exception of WA (which comprises less than 15% of Coates 

Hire’s revenue) are generating revenue and margin improvement. 
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Figure 9 EBIT Margin Trend – Coates Hire (Source: Fairmont Equities, Company Reports)  
 

 

BALANCE SHEET AND CASHFLOW 

 

The level of net debt as at 30 June 2018 increased marginally to $2,036.1m, after a significant uplift in net debt to 

$2,020.0m as at 31 December 2017 as a result of a number of transactions (namely the remaining the 53.3% in Coates 

Hire, which included the acquisition of Coates Hire’s debt, as well the increase investment in Beach Energy) outweighed 

proceeds from a capital raising as well as the sale of WesTrac China.  

 

The level of gearing on the balance sheet (72% on a Net Debt to Equity basis) is actually much lower when listed (i.e. 

liquid) assets, including Seven West Media (SWM) and Beach Energy (BPT) as well as the equity portfolio, are taken 

into consideration.  

 

At the FY18 results release, the Company announced that it refinanced its corporate facility from $900m to $1.3b at a 

lower borrowing cost. The refinancing has also improved the medium-term maturity profile - as at 30 June 2018, the 

Group held $2.95b in total facilities, with less than $500m maturing in the next three years.  

 

The refinancing has improved funding flexibility and capacity, with cash and available undrawn debt facilities totalling 

$515.6m. 

 

Operating cashflow conversion of 54% is lower than in previous years (FY17: 86%) due to: i) WesTrac’s investment in 

working capital (new machines and components) in order to support future demand and ii) a greater portion of non-

cash earnings from equity-accounted investments. In context, WesTrac and Coates Hire provide the bulk of the 

Company’s cashflow.  
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Figure 10 Debt Maturity Profile (Post Refinance) (A$) (Source: Company Reports)  
 

 

 

CONVERSION OF TELYS4 INTO ORDINARY SHARES 

 

At the FY18 results release, the Company outlined a proposal to convert its convertible preference shares (TELYS4) to 

ordinary shares at a discount to face value. The proposal was approved by TELYS4 holder in September 2018. Aside 

from being an EPS-accretive measure, the additional ordinary shares on issue as a result of the conversion has 

increased SVW’s free float to 38.5%, from 34.2%, and is likely to drive an increased index weighting for SVW shares 

on the on S&P/ASX and MSCI indices. 

 

INVESTMENT VIEW  

 

While WesTrac and Coates Hire are the key value drivers for the business, accounting for ~70% of the group’s valuation 

and EBIT composition, EBIT contributions from other businesses (i.e. investments in media, energy and property) 

contribute to SVW’s overall EBIT, but not to the Company’s valuation, as the market capitalisation for the ASX-listed 

companies Seven West Media (SWM) and Beach Energy (BPT) (which comprise ~50% of SVW’s investments) are 

used in valuing these assets.  

 

To this end, while the recent market volatility has impacted the market capitalisation for both investments, in particular 

SWM, the earnings guidance for both have largely remained unchanged. In particular, underlying EBIT from BPT is 

forecast to increase significantly in FY19 (consensus estimates point to a +60% increase) on the back of an increasing 

oil price and growth in production, while SWM’s EBIT growth for FY19 (consensus estimates point to a +10% growth) 

is underpinned by cost efficiencies.  

 

Hence, we still consider that there is minimal potential for a negative earnings surprise from SWM and BPT, which in 

turn support SVW’s guidance for FY19. 

 

Overall, we retain our favourable view on SVW, noting that the current 1-year forward P/E multiple of ~13x is becoming 

appealing in light of the earnings growth profile (+30% EPS growth in FY19 and +20% in FY20, according to consensus 

estimates).   
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The next catalyst for the shares is the Company AGM on 21 November, where SVW may provide an update on its 

guidance for FY19 underlying EBIT growth of 25%. 

 

CHART VIEW – SEVEN GROUP HOLDINGS 

 

SVW has been in a strong uptrend for the last few years but it has taken a tumble in the last month. Given that this can 

largely be blamed on the market, there is a chance that it recovers here. Turning to the chart, we can see volume spiking 

at the lows, which indicates strong buying under $17. It also appears as though the 3-wave "abc" decline from the 

August peak is now complete with wave "c" equal to 1.6x wave "a". SVW should rally from here, with strong resistance 

coming in near $20. A failure there could see a retest of $16. However, if we overlap that $20 region, then that would 

indicate higher levels over time.  

 
Figure 11 SVW daily share price chart 
  

 

 

Nearest Resistance:   ~$20.00   Nearest Support: ~$16.00 
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CHARTING (AUSTRALIA) 
A TECHNICAL ANALYST’S VIEW 

FORTESCUE METALS GROUP (FMG) POSITIVE POSITIVE 

Last share price $4.21   
CURRENT BROKER RECOMMENDATIONS* 

(Number of Brokers per recommendation) 

Market Cap (A$) 13.1B   Buy/Outperform 5 

Return on equity 11.3%   Hold/Neutral 1 

12 month forward PE 14.3x   Sell/Underperform 2 

1 year EPS growth 4.3%   Average consensus target $4.63 

Div Yield  4.7%   Consensus target return 10.0% 

 

Since the lows in September, the weekly candles for FMG have started to look bullish, with the stock showing good 

buying support at lower levels on good volume. FMG is close to resistance here at $4.25, but if it can now establish 

support near $4, then that is the next step for it to prepare for higher levels. If we have now indeed seen a low for FMG, 

then the first major target will be up near $5.  

Figure 12 FMG weekly share price chart 
 

 
 

Nearest Resistance:   ~$4.25   Nearest Support: ~$4.00 
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IMPEDIMED (IPD) NEUTRAL POSITIVE 

Last share price $0.37   
CURRENT BROKER RECOMMENDATIONS* 

(Number of Brokers per recommendation) 

Market Cap (A$) 141M   Buy/Outperform 1 

Return on equity N/A   Hold/Neutral 0 

12 month forward PE N/A   Sell/Underperform 0 

1 year EPS growth N/A   Average consensus target $1.28 

Div Yield  N/A   Consensus target return 246% 

 

For the shorter-term traders, there might be an opportunity soon with IPD. We have noticed that there was a sharp 3-

day rally off the August lows on strong volume (circled). The stock has then been easing back to form a flag on lower 

volume. When a stock to spend more than two months being sold down yet still unable to overcome three days of price 

action, it indicates a sign of strength. All we need now is a clear move up out of the flag to trigger a buy signal. If that 

were to occur, then we could be seeing levels up towards the high $0.80's with resistance first coming in near $0.70. 

Figure 13 IPD daily share price chart 
 

 
 

Nearest Resistance:   ~$0.50   Nearest Support: ~$0.30 
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SANDFIRE RESOURCES (SFR) POSITIVE POSITIVE 

Last share price $7.14   
CURRENT BROKER RECOMMENDATIONS* 

(Number of Brokers per recommendation) 

Market Cap (A$) 1.14B   Buy/Outperform 1 

Return on equity 17.1%   Hold/Neutral 4 

12 month forward PE 8.0x   Sell/Underperform 2 

1 year EPS growth 14.9%   Average consensus target $7.44 

Div Yield  4.1%   Consensus target return 4.2% 

 

We had a neutral stance of SFR last week commenting that "It is still early days but we are seeing the first signs that 

SFR may stage a rally from here" and "Most traders may wait for a close above $7, or even more conservatively, a 

close above $7.50. So, if you can't quite see the early signs yet, then SFR is one for the watchlist". SFR is now 

confirming our initial suspicions and has gained over 6% in the last week. With a push through $7, it now looks a bit 

more certain that SFR is going to rally much further from here. The next level or resistance is $7.50, but clearing that 

should entice more buying, resulting in a move well into the $8's. Stops for now should remain near $6.50.  

Figure 14 SFR daily share price chart 
 

 
 
 

Nearest Resistance:   ~$7.50   Nearest Support: ~$6.50 
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TPG TELECOM (TPM) POSITIVE POSITIVE 

Last share price $7.77   
CURRENT BROKER RECOMMENDATIONS* 

(Number of Brokers per recommendation) 

Market Cap (A$) 7.2B   Buy/Outperform 2 

Return on equity 11.7%   Hold/Neutral 1 

12 month forward PE 23.5x   Sell/Underperform 2 

1 year EPS growth -22.6%   Average consensus target $7.81 

Div Yield  0.6%   Consensus target return 0.5% 

 

In August, TPM pushed through the January high and then rallied to over $9. It has since come back on lower volume 

to retest that old high. It now looks like TPM is trying to break out of this recent consolidation. This could result in TPM 

going for another run in the next few weeks. Traders should consider stops back near $7.  

Figure 15 TPM daily share price chart 
 

 

Nearest Resistance:   ~$8.50   Nearest Support: ~$7.00 
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CHARTING (US STOCKS) 
A TECHNICAL ANALYST’S VIEW 

TRIPADVISOR (TRIP) POSITIVE POSITIVE 

Last share price (US$): $53.24  
 

 

Market Cap (US$): 7.32B    

Exchange: NASDAQ    

 

Price action for TRIP looks very bullish here. The shares have eased back to sit on top of the highs from earlier this 

year. It has now broken free of the recent consolidation and looks set to go for a run. Support remains near US$45 and 

we expect TRIP to make a new high for the year.  

Figure 16 TRIP weekly share price chart 
 

 
 

Nearest Resistance:   ~US$55.00   Nearest Support: ~US$45.00 
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MOST SHORTED STOCKS 

This data has been extracted from the ASIC short positions tables. Please note there is a week lag on the latest short positions data.  

 
Ranking Stock Name Stock 

Code 
Percentage of Shorts (%) Change 

(%) 
Change (%) 

     30-Oct-18 23-Oct-18 28-Sep-18 One Week One Month 

1 JB HI-FI LIMITED  JBH  19.79 19.76 19.74 0.02 0.05 

2 OROCOBRE LIMITED  ORE  16.44 16.59 16.99 -0.15 -0.55 

3 GALAXY RESOURCES  GXY  15.65 15.95 16.51 -0.30 -0.86 

4 SYRAH RESOURCES  SYR  14.79 15.51 16.11 -0.72 -1.32 

5 INGHAMS GROUP  ING  12.70 13.04 12.74 -0.34 -0.04 

6 METCASH LIMITED  MTS  12.27 12.44 11.98 -0.17 0.29 

7 INVOCARE LIMITED  IVC  11.55 11.41 9.67 0.14 1.89 

8 DOMINO PIZZA ENTERPR  DMP  11.37 11.88 12.72 -0.51 -1.34 

9 MYER HOLDINGS LTD  MYR  11.07 11.13 11.05 -0.06 0.01 

10 BWX LIMITED  BWX  10.76 12.31 10.18 -1.55 0.59 

11 IOOF HOLDINGS LTD  IFL  10.46 9.34 9.59 1.11 0.87 

12 CSR LIMITED  CSR  10.06 9.80 9.37 0.27 0.69 

13 NEXTDC LIMITED  NXT  9.66 9.91 8.76 -0.25 0.90 

14 SUPER RET REP LTD  SUL  9.48 9.12 8.45 0.35 1.02 

15 NINE ENTERTAINMENT  NEC  9.26 9.63 9.15 -0.37 0.10 

16 G8 EDUCATION LIMITED  GEM  9.24 9.86 9.70 -0.62 -0.46 

17 SPEEDCAST INT LTD  SDA  9.08 9.11 6.75 -0.03 2.33 

18 HARVEY NORMAN  HVN  8.77 8.99 9.57 -0.22 -0.79 

19 QUINTIS LTD  QIN  8.21 8.24 8.34 -0.03 -0.13 

20 LYNAS CORPORATION  LYC  8.16 8.80 5.66 -0.63 2.50 
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LARGEST TRADED VOLUMES 
These tables look at the volume of shares traded last week and compares it to the 52-week average for each stock. We then rank 

the stocks from the largest percentage change. An unusual amount of volume traded can alert investors to significant moves such 

as reversals or breakouts.  

 

S&P/ASX 200 

 

Rank Stock 

Code 

Stock Name 52-week 

Average 

Last week’s 

volume 

Percentage 

Difference (%) 

1 CTD CORP TRAVEL LIMITED   1,960,056 11,368,141 480 

2 WOR WORLEYPARSONS LTD   4,698,461 20,947,780 346 

3 TWE TREASURY WINE ESTATE   11,093,510 31,982,622 188 

4 BWP BWP TRUST   UNITS 5,513,566 15,679,685 184 

5 ASL AUSDRILL LIMITED   12,175,153 33,040,412 171 

6 SVW SEVEN GROUP HOLDINGS   2,907,851 7,704,518 165 

7 MYO MYOB GROUP LTD   12,045,628 31,126,574 158 

8 SCP SCA PROPERTY GROUP 10,650,953 26,425,054 148 

9 AMP AMP LIMITED   55,414,432 122,432,960 121 

10 MPL MEDIBANK PRIVATE LTD   33,842,960 72,067,032 113 

11 GUD G.U.D. HOLDINGS   1,047,121 2,132,294 104 

12 SWM SEVEN WEST MEDIA LTD   18,327,548 37,121,600 103 

13 CGF CHALLENGER LIMITED   9,226,830 18,214,928 97 

14 BIN BINGO INDUSTRIES LTD   7,056,455 13,706,078 94 

15 CAR CARSALES.COM LTD.   4,215,342 8,120,999 93 

16 EHL EMECO HOLDINGS   44,736,008 85,884,400 92 

17 OSH OIL SEARCH LTD   19,976,932 37,597,600 88 

18 SYR SYRAH RESOURCES   8,526,126 15,908,527 87 

19 PMV PREMIER INVESTMENTS   1,257,127 2,337,228 86 

20 HSO HEALTHSCOPE LIMITED.   30,655,298 56,836,036 85 
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ASX ALL ORDINARIES 
 

 

Rank Stock 

Code 

Stock Name 52-week 

Average 

Last week’s 

volume 

Percentage 

Difference (%) 

1 ZIM ZIMPLATS HOLDING LTD   14,930 323,917 2070 

2 GCY GASCOYNE RES LTD   4,433,047 68,577,696 1447 

3 PPC PEET LIMITED   1,436,472 16,177,939 1026 

4 CTD CORP TRAVEL LIMITED   1,960,056 11,368,141 480 

5 MAQ MACQUARIE TELECOM GP   17,106 97,736 471 

6 GDF GARDA DIV PROP FUND  373,923 2,064,316 452 

7 LOV LOVISA HOLDINGS LTD   1,217,000 5,928,374 387 

8 WOR WORLEYPARSONS LTD   4,698,461 20,947,780 346 

9 BSE BASE RES LIMITED   5,792,376 25,472,704 340 

10 KGN KOGAN.COM LTD   3,325,805 14,213,151 327 

11 CMA CENTURIA METRO REIT 1,243,956 5,187,676 317 

12 RHL RURALCO HOLDINGS   657,755 2,666,516 305 

13 YAL YANCOAL AUST LTD   163,182 634,185 289 

14 DCG DECMIL GROUP LIMITED   1,085,579 4,158,783 283 

15 IDX INTEGRAL DIAGNOSTICS   1,139,759 4,254,816 273 

16 EQT EQUITY HL   97,889 361,172 269 

17 FLN FREELANCER LTD   892,200 3,276,719 267 

18 MP1 MEGAPORT LIMITED   916,139 3,277,932 258 

19 PNI PINNACLE INVESTMENT   1,089,438 3,881,520 256 

20 SDG SUNLAND GROUP LTD   293,681 1,033,029 252 
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MEDIA 
IN THE PAST WEEK 

 

Video:  

Is this the new low for Bellamy’s (5 November 2018) - Stocks Covered: BAL. BLD. PME, SIQ 

“Your Stock Request” (1 November 2018) - Stocks Covered: CGL, NUF, OZL, TLS, WSA 

 

Articles: 

Potential trade in Southern Cross Media? (31 October 2018) 

US mid-term elections and how it affects stock markets (31 October 2018) 

 

UPCOMING TV/RADIO APPEARANCES  

 

Sky News Business (Channel 601)  

• Yet to be Confirmed 

 

 

To receive real time alerts such as updates to our blog, make sure you follow us on social media.  

 

 

 

 

 

 

    

 

      

https://fairmontequities.com/video-is-this-the-low-for-bellamys/
https://fairmontequities.com/your-stock-request-1-november-2018/
https://fairmontequities.com/your-stock-request-1-november-2018/
https://fairmontequities.com/us-midterm-elections-and-how-it-affects-stock-markets/
https://twitter.com/FairmontEquAU
https://www.facebook.com/fairmontequities
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TESTIMONIALS 
I have been investing by myself for the last 25 years or so.  Lost and made money along the way. The main reason I lost money was 

because of my innate reluctance to let go and sell which has cost me dearly. This experience made me realise that I needed 

guidance and a trusted adviser to help and push me along in making more rational decisions. 

I’ve come to appreciate and value Michael’s disciplined, calm and methodical approach, and the results speak for themselves. Some 

of the results Michael has achieved for me: 

 

• Bought some stocks at $12 and sold them, because Michael told me to sell, at $16 = profit of 33.33% 

• Other stocks recommended by Michael yielded anywhere from 20 – 50% - I’m not sure I would have invested in 

these stocks without Michael’s guidance. 

 

Because of these truly satisfactory results, I’ve pretty much handed the management of my portfolio to Michael. He confirms his 

trades with me before acting on them, unlike a managed fund. I trust his judgment and the results achieved are proving it. However, 

as a client I have to be realistic and understand that not every transaction will make money.  However, overall, thanks to Michael’s 

knowledge, experience and careful consideration, I am well ahead. 

I like the fact that Michael runs a small and very personalised organisation. He’s proactive, I can call him whenever I need to, and 

he’s easy to talk to and knows his customers’ needs intimately. Working with Michael is great, he sends out a weekly report, which 

contains interesting and valuable background information. 

I’m very happy to have chosen to work with Michael and am happy to recommend him to family and friends. 

John Edwards - Sydney 

  

I do share trading myself and am pretty good at it. However, I also believe that there’s merit in engaging a specialist to see if their 

performance is better than mine. 

About 8 – 9 months ago I decided to engage Michael Gable of Fairmont Equities to consult to me. His philosophy to trading is longer 

term and he has extensive technical analysis skills. This makes sense to me and is the reason why I’ve handed over some of my 

money for him to work with. 

I like Michael as a person, his approach to the task and that he’s proactive. 

Teresa Wilson - Sydney 

  

I am a Farmer from Mudgee in New South Wales, and watch Michael Gable’s TV show religiously. 

We started working together about 12 months or so ago. I really like Michael as a person, the way he thinks, and the stocks he 

recommends. They all are good quality stocks. The weekly reports he sends out to his clients are really good and useful. They offer 

a great deal of background information and educate his clients as well. We speak regularly, Michael is on the ball and I appreciate 

this a great deal. 

Michael Gable is perfect for me and I’m happy to recommend him to others. 

Michael Burnicle - Mudgee 
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I’ve only been working with Michael Gable of Fairmont Equities for 5 months or so. However I’m happy to talk about Michael as an 

advisor and strategist in the share trading field. 

Both fundamentals and technical aspects of trading are well covered by Michael. His approach is balanced and the timings are 

good. 

Michael is a stable and level-headed person who’s proactive and constantly on the lookout for opportunities to increase his clients’ 

wealth. He’s honest and has never pushed me into something I don’t want to buy into.  Nor does he make trades for the sake of 

them – just to make commissions. 

Michael’s recommendations are sound and well researched. He’s chosen and recommended some good shares for my portfolio. I 

get Michael’s weekly report, which I find very useful and very educational too. 

If you consider engaging an advisor in the share trading field, I suggest you should give Michael a go. 

Tim Moore - Melbourne 

  

I have known about Michael Gable’s abilities for at least 2-3 years, when I saw him on the TV business shows. I was with another 

advisor at Novus Capital who left for personal reasons and transferred my small portfolio to his colleague, Michael, whom I already 

knew from the business show. I was pleased it was Michael as I had seen him several times on shows and respected his judgement 

on stocks. 

I have found Michael to be courteous, honest, diligent and he has the ability to read charts, as well as give you the fundamentals on 

a stock, so you get the best of both worlds. 

He always takes my call and takes the time to answer my questions. 

I recently referred a client to him on a short-term basis and Michael achieved a higher return for him than what he currently earned 

from bank interest. 

I am pleased the way Michael and I work together and recently increased the funds I have under his management. 

Ezy Elias – Sydney 

 

I use my Self-Managed Superfund to invest. The traditional model of engaging a financial planner is not something I neither 

believe in nor is investing in property something I want to do with my money.  

I first came across Michael Gable of Fairmont Equities in Sydney on Sky TV, and liked what I saw and felt that his 

investment philosophy made sense to me.  

Michael’s methodology which combines technical and fundamental investment strategies is a more conservative way of 

investing.  I believe it’s a holistic approach which is less aggressive, lower risk, more main stream investment strategy which 

is exactly what I’m after.  

Michael’s advice has really worked for me and I get value out of this relationship. He’s proactive and there for me whenever I 

need to speak to him.  

The weekly report Michael sends out is interesting and full of valuable information. I read it with interest. However, I do my 

own research and reading too as I want to make well informed decisions. 

I certainly feel that I made the right decision to engage Michael to help structure and grow my assets and happily recommend him to 

others who are interested in share trading. 

Bruce Myers - Brisbane 

 

  



 
 

 

P.25 6 NOVEMBER 2018 TESTIMONIALS 

 

I first came across Michael Gable of Fairmont Equities in Sydney on Sky News where he’s an expert contributor in financial 

matters, and share trading in particular.   

At some stage, I had some concerns about my portfolio and needed expert advice. We’re not novices in the share trading 

sphere. However, having an expert and outside view helps making better and less emotional decisions.  

  

Michael’s approach is very balanced the combination of fundamental and technical advice is crucial and ensures a balanced 

portfolio, which reduces risk and increases profit.  

I’ve come to experience Michael as fastidious and very thorough. He always follows up, he’s on the ball and takes action. 

Michael is easy to talk to; he listens carefully and is open to new ideas. 

We have traded ourselves in the past but we found that researching stocks is complex and time consuming and decided that 

it was better to engage a professional to do this on our behalf and in our best interest.  

We like working with Michael and recommend him wholeheartedly.  

Helen Scheu - Brisbane 
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DISCLAIMER  
Fairmont Equities Australia Pty Ltd (ACN 615 592 802) is an AFSL holder (No. 494022). 

 

The information contained in this report is general information only and is copy write to Fairmont Equities. Fairmont Equities 

reserves all intellectual property rights. This report should not be interpreted as one that provides personal financial or 

investment advice. Any examples presented are for illustration purposes only. Past performance is not a reliable indicator of 

future performance. 

No person, persons or organisation should invest monies or take action on the reliance of the material contained in this 

report, but instead should satisfy themselves independently (whether by expert advice or others) of the appropriateness of 

any such action. Fairmont Equities, it directors and/or officers accept no responsibility for the accuracy, completeness or 

timeliness of the information contained in the report. 

All share price charts are courtesy of AmiBroker, unless stated otherwise. 

 

* All current broker recommendations, forecasts and share price targets are sourced from FNArena (www.fnarena.com). 

* Figures for US Stocks sourced from Yahoo Finance as at last close 

 

http://www.fnarena.com/

