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Emerging Technology Sector Report
Unicorn Hunting
Key trends in emerging technology sectors
Security at the forefront
With recent high profile hacks of major corporates such as Ashley Madison, Sony, Fiat Chrysler, Mandarin Oriental, Woolworths,
Starbucks and German and US Governments, the need for robust security platforms is increasing. Covata (CVT) and iSignthis (ISX) are
well positioned to market their products, the former focusing on securing data wherever it is located, shared, or transmitted, and the
latter on identity and transaction verification.
Data analytics increasingly important
The exponential growth in data worldwide presents both opportunities and challenges on how to organise, analyse, and monetise it. We
believe that Invigor’s (IVO) data analytics products, which focus on retail, provide a compelling real-time solution for brands and retailers
to enhance profitability, and for consumers to extract value and savings.
Mobile phones revolutionizing daily life and work activities
The increasing penetration of smartphones globally and increasing access of internet on mobile relative to online has seen many business
opportunities arise. The increasing number of payments through mobile phones has provided Activistic (ACU) and SmartTrans (SMA)
solid business models to leverage off consumers submitting donations and paying for mobile gaming on their smart phone. REFFIND
(RFN) has developed powerful apps for HR applications, while MIG is building engaging mobile social network platforms across Asia.
Norwood (NOR) is disrupting VoIP calling and the international roaming market. ShareRoot (MOO) provides corporates a way to access
user generated content, while xTV (XTV) allows consumers to engage with digital signage via mobile.
Fintech not the only game in town: HR tech is booming
As witnessed by the recent success of 1-Page (1PG), which has risen 25x from listing price, REFFIND (RFN), up 7x from listing price, and
Freelancer (FLN), technology supporting HR functions is booming. New and disruptive applications which seek to improve a range of HR
issues are now being embraced by corporates ranging from employee recognition, engagement and recruitment.
Given the huge size of the HR market globally, we expect more HR tech opportunities will present themselves going forward and there
will be multiple winners.
Thematic of emerging tech companies financing via capital markets (i.e IPO or backdoor listing) expected to continue
In the last 12-18 months there have been many listings of technology companies on the ASX. There have clearly been some winners and
losers, with aftermarket performance ranging from +2,000% to share prices being halved in some cases. For emerging technology
companies, listing on the ASX (via either IPO or backdoor) is now seen to be a readily viable source of funding compared with traditional
private/venture capital.
We believe there is a ‘blueprint’ to look for when investing in a new tech listing. In addition to an attractive starting valuation, we consider
it imperative that companies are seeking to list and raise capital to ‘accelerate’ rather than ‘create’ i.e. (not concept stage). We have
witnessed share prices of many companies struggle due to being too early stage. Investors should target new listings where companies
are preferable generating revenue (even if small) or that are on the verge of commercialisation (e.g. pilot contracts), together with a
clearly defined revenue model. The market opportunity that the listing company is going after should also be large (i.e multi-billion dollar
market). It is difficult to build a billion dollar business solely focused in Australia with a population of 25m people. An international focus
is crucial.

FEATURED STOCKS
1PG, ACU, CVT, FLN, IVO, ISX, MIG, MOO, NOR, RFN, SMA, and XTV.

(All share prices are at close 15 October 2015).

DISCLAIMER: Foster Stockbroking Pty Ltd does and seeks to do business with companies covered in its research reports. As a result,
investors should be aware that the firm may have a conflict of interest that could affect the objectivity of this report. Refer full disclosures
at the end of this report.
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1-Page Ltd (1PG)
INCREASING PRICE TARGET TO A$6.15, BUT LONG TERM VALUE POTENTIALLY A MULTIPLE OF THIS
Rating

Buy

Previous

Buy

Price Target ($)

A$6.15

Previous

A$1.65

Share Price ($)

$4.92

52 week low - high ($)
Valuation ($/share)
Methodology
Risk

$0.32-5.44
$6.15
EV/EBITDA
High

Capital Structure
Shares on issue (m)

Shares on issue
Performance shares
Options
Total
Undiluted
Diluted

Market Cap ($m)
Net cash/(debt) (A$m)
EV (A$m)

119.5
15.0
17.0
151.5
587.9
745.4
10.0
577.9
735.4
718

Undiluted
Diluted

Av 3mth daily volume ('000)

F'casts (Fiscal Y/e Jan)
Sales US$M
EBITDA US$M
NPAT US$M
EPS USc
PER x

2015a

2016e

2017e

0.3
-6.0
-11.5
-0.16
NM

7.4
-14.8
-10.4
-0.07
NM

48.1
17.6
12.3
0.08
62.1

Board
Rusty Rueff
Joanna Weidenmiller
Maria Olide
Scott Mison
Maureen Plavsic

Non-Executive Chairman
CEO, Founder, Man. Director
CFO
Non Executive Director
Non Executive Director

Substantial Shareholders
Joanna Weidenmiller
Patrick Riley

11.7%
9.0%

Share Price Graph
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Analysts
Analyst: Marc Kennis

+61 2 9993 8121

marc.kennis@fostock.com.au
Foster Stockbroking acted as Joint Lead Manager to the $8.5M
placement and RTO of 1PG shares in October 2014 and received
fees for the service. Foster Stockbroking continues to assist 1PG
with capital markets advisory.

Company profile:
1PG is a HR tech company that has developed a revolutionary HR
sourcing, assessment and engagement platform for enterprises to
assist with recruitment, candidate assessment and employee-driven
innovation. The 1PG platform disrupts the traditional process of
reviewing resumes and making hiring decisions based on candidates’
past experience.
Investment thesis:
1PG attracts customers to the sourcing platform (the largest revenue
driver) by offering a fixed-fee trial period of three to five months
(stage 1). The company aims to convert these customers to a twelve
month contract (stage 2). Towards the end of stage 2 the contract is
evaluated in preparation for stage 3 in which the contract is fine-tuned
based on actual usage of the various platform components (sourcing,
assessment and innovation).
1PG is targeting an average annual contract value of US$600,000 in
stage 2. As usage of the platform should naturally increase over time,
the average contract value in stage 3 is anticipated to be closer to
US$1m.
1PG currently has a substantial number of customers on stage 1 of the
sourcing platform, including large enterprises such as Amazon,
Accenture, Sears and several very large technology and telco
companies in the US. 1PG aims to have 125 paying customers on the
platform by the end of FY16 (January 2016), all of whom it expects to
have rolled onto stage 2 by October 2016. Furthermore, by that time
we expect a number of the initial customers will have been rolled out
onto stage 3 as well.
The company recently guided towards an annualized revenue run rate
of approximately A$70M by Q3 2016. We are anticipating a very fast
revenue ramp in the next several years.
Expected news flow and catalysts
The share price has had a tremendous run since June based on 1PG’s
communication around anticipated customer numbers and future
contract sizes. In the next few quarterly reports, we expect 1PG will
advise accelerating cash inflows from customers on stage 1 and initial
customers on stage 2.
We believe a further share price catalyst will be actual conversion
numbers, i.e. customers moving from stage 1 to stage 2, providing
indications of customer retention following the initial trial phase.
Recommendation and price target
We retain our BUY rating on 1PG. We are increasing our price target
from A$1.65 to A$6.15 based on our estimate of 175 customers on
stage 2 and 3 contracts with an average annual yield of US$435k by
January 2017. We have applied an EV/EBITDA multiple of 25x EBITDA
run rate (~US$27m) to derive our price target.
Based on longer term scenario analyses, we believe the potential value
of 1PG is substantially higher than our price target, assuming 1PG can
achieve customer numbers in excess of 400 and drive the average
contract size above US$500,000.

DISCLAIMER: Foster Stockbroking Pty Ltd does and seeks to do business with companies covered in its research reports. As a result, investors should be aware that the firm may have a conflict
of interest that could affect the objectivity of this report. Refer full disclosures at the end of this report.
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Activistic Ltd (ACU)
CHARITABLE GIVING MADE FRICTIONLESS
Rating

Speculative Buy

Previous

Speculative Buy

Price Target ($)

A$0.19

Previous

$0.19

Share Price ($)

$0.13

52 week low - high ($)
Valuation ($/share)
Methodology
Risk

$0.07-0.28
$0.19
Blended (DCF, EV/Sales)
High

Capital Structure
Shares on issue (m)

Shares on issue
Performance shares
Options
Total
Undiluted
Diluted

Market Cap ($m)
Net cash/(debt) (A$m)
EV (A$m)

Undiluted
Diluted

Av 3mth daily volume ('000)

F'casts (Y/e Jun)

143.5
49.0
41.1
233.6
18.7
30.4
4.0
14.7
26.4
413

2015a

2016e

2017e

2018e

0.1
-3.7
-4.9
-2.1
N/A

3.7
-2.4
-1.7
-0.7
N/A

13.5
5.1
3.6
1.5
6.1

21.3
9.6
6.7
2.9
4.0

Sales $M
EBITDA $M
NPAT $M
EPS c
PER x

Board
Peter Wall
Nigel Lee
Kevin Baum
Evan Cross

Non-Executive Chairman
Non-Executive Director
Non-Executive Director
Non-Executive Director

Substantial Shareholders
Citicorp Nominees Pty Limited
Maxim Capital Pty Limited

5.3%
4.9%

Share Price Graph
Volume
('000)
20,000
18,000
16,000
14,000
12,000
10,000
8,000
6,000
4,000
2,000
-

Share Price
$0.30
$0.25

$0.20
$0.15
$0.10
$0.05

Sep 15

Jul 15

Aug 15

Jun 15

Apr 15

May 15

Mar 15

Jan 15

Feb 15

Dec 14

Oct 14

Nov 14

$0.00

Analysts
Analyst: Marc Kennis

+61 2 9993 8121

marc.kennis@fostock.com.au
Foster Stockbroking acted as Joint Lead Manager to the
$6M placement of ACU shares in April 2015 and received
fees for the service. Foster Stockbroking continues to assist
ACU with capital markets advisory.

Company profile:
ACU is a facilitator of repeatable charitable donations using its micropayments platform, One Cent Call, for smartphones. Consumers can
donate small amounts per month to their chosen organisations, such as
animal welfare, cancer research or war veterans. The donations appear in
donors' mobile phone bills.
ACU's platform facilitates recurring donations in a mobile environment,
i.e. it removes friction in donating money, making it recurrent while
tapping directly into the highest growth segment of the giving market.
ACU generates revenues by charging a fee as a percentage of the money
donated.
Investment thesis:
The company has enabled an eco-system that connects into Telco carriers'
Direct Carrier Billing systems via mobile aggregators and is therefore not
required to set up KYC processes of its own or apply for a financial
services license in the US, UK or most other geographies thus expediting
the roll out of One Cent Call.
There is no cost for charitable organisations to join the platform. Once
on board, those charitable organisations using the platform pay
substantially lower transfer and handling fees (maximum 15%) when
compared to traditional methods of giving (30% to 40%). Consequently,
ACU is already experiencing significant traction among charities excited
to move onto ACU's platform.
In addition, the platform provides a mechanism for donors and charities
to communicate enabling donors to be updated cost effectively and
regularly about what is happening with their funds. In our view, this will
create substantially higher engagement levels on the part of donors.
The company has just launched its first vertical (of four) in October. The
first one, Veterans Call, will provide a platform for charities geared at US
war veterans and their families. There are more than 40,000 charities in
the US focused on war veterans and military personnel. ACU aims to have
a minimum of ten charities on the platform by the end of 2015 the first
few of which have already signed five-year agreements with ACU.
The addressable market for charitable donations totals more than US$ 1
trillion globally, with the US, ACU's most important market, accounting
for about US$ 360bn in donations in 2014. Most of these donations are
non-recurrent and only 6% of donations are currently done online.
Consequently, we believe ACU addresses the sweet spot of the
charitable market, which is huge and holds a lot of potential.
Expected news flow and catalysts:
In the coming period we expect further feedback on the launch of
Veterans Call and the number of charities on the platform. Also, initial
donor numbers per charity and number of launching charities on Church
Call should provide momentum for the share price in the next few
months.
Recommendation and price target:
In a conservative scenario using both DCF and EV/Sales multiples we
arrive at a price target for ACU of A$0.19 per share, which provides clear
upside to the current share price. We rate the shares Speculative Buy.
Please refer to our recently published initiating coverage for more detail.

DISCLAIMER: Foster Stockbroking Pty Ltd does and seeks to do business with companies covered in its research reports. As a result, investors should be aware that the firm may have a conflict
of interest that could affect the objectivity of this report. Refer full disclosures at the end of this report.
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Covata Ltd (CVT)
PROVIDING SECURITY FOR THE INTERNET OF THINGS
Rating

Speculative Buy

Previous

Speculative Buy

Price Target ($)

A$0.58

Previous

A$0.58

Share Price ($)

$0.30

52 week low - high ($)
Valuation ($/share)
Methodology
Risk

$0.18-0.66
$0.58
Blended (DCF, EV/Sales)
High

Capital Structure
Shares on issue (m)

Shares on issue
Options
Warrants
Total
Undiluted
Diluted

Market Cap ($m)
Net cash/(debt) (A$m)
EV (A$m)

427.0
33.5
38.2
498.7
126.0
147.1
8.5
117.5
138.6
1,669

Undiluted
Diluted

Av 3mth daily volume ('000)

F'casts (Y/e Jun)

2015a

2016e

2017e

2018e

Sales $M
EBITDA $M
NPAT $M
EPS
PER x

2.1
-17.6
-27.5
-0.076
N/A

11.7
-5.9
-4.2
-0.008
16.9

30.7
10.7
7.4
0.015
9.0

41.9
19.9
13.9
0.028
6.8

Board
Chuck Archer
Trent Telford
Philip King
Phillip Dunkelberger
Michael Quinert
Joseph Miller

Chairmain, Non-Exec. Director
CEO, Founder, Executive Director
Non Executive Director
Non Executive Director
Non Executive Director
Non Executive Director

Substantial Shareholders
TPG Telecom Limited
Coniston Pty Ltd.

13.6%
8.2%

Share Price Graph
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Marc Kennis

marc.kennis@fostock.com.au

+61 2 9993 8121

Company profile:
CVT provides organisations with the tools to secure their sensitive data
wherever it is located, be it on their servers, in the cloud, in transit over
the internet or at an endpoint with a user whose workspace is not
located within the organisations’ secure domains.

Essentially, CVT allows data to be shared across unsecure networks
and on unsecure devices while maintaining data security protection
and integrity. The two key products are Safe Share and the Covata
Platform.
Investment thesis:

Recently a number of high profile security breaches of supposedly
secure domains, such as at Sony, Ashley Madison, US healthcare
provider Anthem, the US Internal Revenue Service and others have
made data and overall IT infrastructure security a top priority for
enterprises and governments alike.
The company has signed distribution agreements with several major
Telco operators, including T-Systems in Germany, Colt in the UK and
Macquarie Telecom in Australia that should lead to a fast ramp up
of revenues from subscription-based sales of Safe Share to Telco end
customers.
Additionally, CVT signed a similar ten-year channel partnership
agreement with Cisco Systems to market Safe Share and to whitelabel the Covata Platform to Cisco customers.
We believe the Covata Platform will be one of CVT’s main drivers
going forward as the Internet of Things (IoT) takes shape in the next
several years, driving the need for safe data sharing across unsafe
connections.
On the back of the current channel partner agreements and anticipated
additional deals going forward, we forecast a substantial revenue ramp
up for CVT in the next several years.
Given the company's software-based business model, which implies
high leverage, we expect strong EBITDA margin expansion, i.e. in excess
of 50%.
Expected news flow and catalysts
We expect more Telco deals to be announced in the next several
quarters, while CVT will be reporting on the number of seats, i.e. Safe
Share subscriptions, on a quarterly basis. Additionally, more OEM deals
will help build CVT’s position with regards to securing the Internet of
Things.
Recommendation and price target
Our valuation for CVT is an equal weighted blend of DCF and EV/Sales
multiple resulting in a price target of A$0.58 per share. We rate CVT a
Speculative Buy.
Please refer to our recently published initiating research coverage
report on CVT for more detail.

DISCLAIMER: Foster Stockbroking Pty Ltd does and seeks to do business with companies covered in its research reports. As a result, investors should be aware that the firm may have a conflict
of interest that could affect the objectivity of this report. Refer full disclosures at the end of this report.
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Freelancer Ltd (FLN)
MEET THE NEW BOSS, DIFFERENT FROM THE OLD BOSS
Rating

Buy

Previous

Buy

Price Target ($)

$1.93

Previous

$1.93

Share Price ($)

$1.77

52 week low - high ($)
Valuation ($/share)
Methodology

0.515-1.87
$1.93
DCF

Capital Structure
Shares on issue (m)

Shares on issue
Total
Undiluted
Diluted

Market Cap ($m)

455.5
455.5
806.2
806.2
33.0

Net cash/(debt) (A$m)*
EV (A$m)

Undiluted
Diluted

773.2
773.2
265.0

Av 3mth daily volume ('000)
*Assumes financial close of Escrow.com acquisition

F'casts (Y/e Dec)

2014a

2015e

2016e

2017e

25.7
-2.1
-1.8
4.8
26.1

38.0
-3.2
-2.5
0.2
17.6

57.6
0.0
0.1
-0.4
11.8

75.3
0.0
0.1
-0.6
8.8

Sales $M
Adj. EBITDA $M
Adj. NPAT $M*
Adj. EPS c
EV/sales

Board
Matt Barrie
Simon Clausen
Darren Williams

CEO & Chairman
Non Executive Director
Non-Executive Director

Substantial Shareholders
Matt Barrie
Simon Clausen

42%
34%

Share Price Graph
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Analyst: Mark Fichera

mark.fichera@fostock.com.au

+61 2 9993 8162

Company profile:
Freelancer (FLN) is a global leader in the online freelancing market. The
company’s marketplace benefits from the network effect, where it brings
together many freelancers and employers in one central marketplace.
This is similar to other successful online marketplaces across different
industries such as eBay, Priceline, REA, Lending Club and Uber.
FLN leads the online freelancing market, possessing the greatest number
of registered users (16.3M). The company focuses on micro and small-tomedium businesses as employers. The only other competitor similar in
scale to FLN is Upwork. However it is biased more towards large
enterprises and payroll services.
Investment thesis:
Freelancing market at least US$75bn. Estimates of the online
freelancing market range from at least US$75bn. Even if FLN was to take
1% share of a US$75b market at a 26% take rate, this would be
equivalent to the company earning US$195M revenue p.a.
The drivers for online freelancing include: 1) Broader penetration of the
internet providing greater access for developing world workers to
become freelancers; 2) Increasing wealth of developing nations to
generate more posters; 3) Widening access to online education and
training relevant to freelancing skills; 4) Outsourcing; 5) Job insecurity;
6) Autonomous work lifestyle and flexibility, and 7) Mobile internet.
September quarter highlights strong double digit growth. FLN’s recent
quarter (3QFY15) displayed 42% YoY growth in receipts, historically a
good proxy for revenue growth. This is being propelled primarily by the
increase in number of projects posted, itself driven by increasing number
of registered users.
FLN’s revenue growth has benefited from the weak A$ given that we
estimate 80% of transactions are in US$. However, even after stripping
out the impact of a weak currency, we calculate that FLN’s organic growth
in the September quarter at circa 25% p.a.
Earnings and valuation
We forecast sales of $38.0M in FY15 and $57.6M in FY16 as the number
of projects posted grows. We expect negligible NPAT, as the company will
reinvest revenues into mostly hiring development engineers and
scientists. We anticipate FLN to begin materially generating NPAT in FY18.
Our valuation of FLN is $1.93/share, using a DCF model with a WACC of
10% and terminal growth of 3%.
Recommendation and price target
We have a Buy recommendation on FLN with a price target of
$1.93/share, based on our valuation. Catalysts for the stock include
continuing strong double-digit growth in revenues, successful integration
of Escrow.com, enhancement of its profitability and astute and synergistic
acquisitions.

DISCLAIMER: Foster Stockbroking Pty Ltd does and seeks to do business with companies covered in its research reports. As a result, investors should be aware that the firm may have a conflict
of interest that could affect the objectivity of this report. Refer full disclosures at the end of this report.
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Invigor Group Ltd (IVO)
POWERFUL ANALYTICS FOR RETAIL AND CONSUMERS
Rating

Buy

Previous

Buy

Price Target ($)

$0.20

Previous

$0.18

Share Price ($)

$0.080

52 week low - high ($)
Valuation ($/share)

0.06-0.10
$0.20

Capital Structure
Shares on issue (m)*

Market Cap ($m)

Shares on issue
Options
Total
Undiluted
Diluted

345.4
90.1
435.5
27.6
34.8
0.3

Undiluted
Diluted

27.3
34.5
155.8

Net cash/(debt) (A$m)*
EV (A$m)

Av 3mth daily volume ('000)
*Pro-forma assuming Condat acquired.

F'casts (Y/e Dec)

2014a

2015e

2016e

2017e

0.9
-3.1
-4.1
-2.1
nm

6.8
1.4
0.6
0.2
46.3

22.7
2.0
1.4
0.3
25.3

38.8
6.6
5.0
1.1
7.0

Sales $M
Adj. EBITDA $M
Adj. NPAT $M*
Adj. EPS c
PER x

Board
Gary Cohen
Gary Munitz
Gregory Cohen
John Hayson
Vic Lorusso
Paul Salter

Executive Chairman
Managing Director
Executive Director
Non-Executive Director
Non-Executive Director
Non-Executive Director

Substantial Shareholders
H Investments (John Hayson)
RJL Investments (Gary & Greg Cohen)

16.3%
14.1%

Share Price Graph
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Analyst: Mark Fichera

+61 2 9993 8162

mark.fichera@fostock.com.au
Foster Stockbroking acted as Sole Lead Manager to IVO’s
$4.8M Placement at $0.085/share in August 2015. Foster
Stockbroking received a fee for this service, and is also
engaged by IVO to provide corporate services for which it
has earned fees, and continues to do. Services include, but
are not limited to, capital markets advisory, research, and
marketing roadshows.

Company profile:
Invigor Group (IVO) is a data and analytics company focused on the both
the online and offline retail world. The company’s major products are
Insights Retail, Shopping Ninja and Insights Visitor. Customers for the
company’s products include consumers, retailers, brands, government,
and telcos.
IVO’s Managing Director is Gary Munitz, who is highly credentialed having
been involved in the successful commercialisation of the online retail
businesses Menulog and Get price.
IVO also operates an IT consulting business, and recently has entered into
an agreement to acquire Condat, a German company focused on data and
semantics targeted to media, brands and government.
Investment thesis:
Enhancing retailer and brand profitability by providing timely
intelligence. Insights Retail is marketed to brands and retailers as a
software tool that can provide real-time analysis of competitor products,
including pricing. The product is gaining traction since its mid-year launch,
with a number of brands and retailers subscribing to the product.
Shopping Ninja is targeted to consumers, being a plug-in browser to
assist online and mobile shopping by automatically finding the best value
or lowest priced comparable product while shoppers are searching sites
as per normal. Shopping Ninja earns revenues for IVO by click-per-sale.
Insights Visitor is a WiFi mobile analytics platform that can extract
consumer data from physical environments such as shopping centres
and public facilities. This is valuable to brands, consumers, telcos, media,
advertising agencies and landlords in better targeting the marketing and
selling of products. First deployment has been with the Sunshine Coast
Council.
Condat is a smart media business based in Germany. It expects to
generate $7M for 2016. IVO has agreed to acquire Condat for $4.5M, or
ca. 4.3x EBITDA. The core of the business is the Condat smart media
engine which sharpens customer segmentation and targeting and will
have strong complementary synergies with IVO’s existing products.
Earnings and valuation
We have upgraded our earnings forecasts for IVO by including the
Condat purchase, assuming it begins contributing to earnings November
2015. We forecast underlying NPAT of $0.6M in FY15 and $1.4M in FY16
(previously $0.4M and $0.4M).
Our blended DCF and sales multiple valuation of IVO has increased to
$0.20/share from $0.18/share, due to the value-accretion of the Condat
acquisition.
Recommendation and price target
We maintain our Buy recommendation on IVO and increase our price
target to $0.20/share from $0.18/share based on our valuation.
We expect catalysts of the stock to be further contracts for the Insights
Retail and Visitor products; 2) Increasing Shopping Ninja downloads and
use; and 3) Successful completion and integration of the Condat
acquisition.

DISCLAIMER: Foster Stockbroking Pty Ltd does and seeks to do business with companies covered in its research reports. As a result, investors should be aware that the firm may have a conflict
of interest that could affect the objectivity of this report. Refer full disclosures at the end of this report.
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iSignthis Ltd (ISX)
FAST AND COST EFFECTIVE ONLINE VERIFICATION OF IDENTITY AND PAYMENTS
Rating

N/A

Previous

N/A

Price Target ($)

N/A

Previous

N/A

Share Price ($)

$0.39

52 week low - high ($)
Valuation ($/share)
Methodology
Risk

$0.02-0.39
N/A
High

Capital Structure
Shares on issue (m)

Market Cap ($m)

Shares on issue
Performance shares
Options
Total

575.0
336.6
30.8
942.4

Undiluted
Diluted

224.3
367.5
3.3

Undiluted
Diluted

221.0
364.2

Net cash/(debt) (A$m)
EV (A$m)

6,549

Av 3mth daily volume ('000)

Board
John Karantzis
Tim Hart
Barnaby Egerton-Warburton
Scott Minehane

CEO/Managing Director
Non Executive Chairman
Non Executive Director
Non Executive Director

Substantial Shareholders
Mycatmax Pty. Ltd.
Bannaby Investments Pty. Ltd.

3.0%
2.5%
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iSignthis (ISX) is a global leader in online, dynamic verification of identity
and financial transactions via regulated e-payment instrument
authentication. ISX can provide these verification services by remotely
identifying customers, using regulated payment instruments from low risk
issuers, such as banks and other regulated financial institutions, as the
source.
The process is dynamic, automated and can remotely identify and verify
approximately 3.5 bn people in over 200 countries. Customers are
identified at the point of payment, coinciding with the establishment of a
business relationship, reducing costs and reporting requirements.
Compared to current, offline, compliance processes, ISX’s procedures are
very fast and cost-effective.
Typical ISX customers are (e)merchants, payment processors and
payment service providers that require digital compliance processes
around Know Your Customer (KYC), Anti Money Laundering (AML),
Evidence of Identity (EOI), Counter Terrorism Funding (CTF) and Strong
Customer Authentication (SCA).
Investment thesis:
Mobile and e-commerce transactions are growing rapidly.
Approximately 85 bn of these transactions will be done globally in 2015,
up 35% compared to 2014.
However, credit card fraud is on the rise with more than USD 16bn in
damages in 2014, up 19% versus 2013. Just in the US, 32 million people
had their credit cards breached in 2014, a threefold increase from 2013.
With the continuing growth of mobile and online payments, demand for
fast compliance procedures, payment and identity verification is
growing as well, which is driving take-up of ISX services.
The company recently announced it recorded its first revenues and
continues to sign on new customers. For instance, it recently signed
CrownBet in Australia, Clearhaus in Denmark and bitcoin payment
provider Coinify. In addition, the company signed several channel partner
agreements, including eMerchantPay, a principal member of Visa and
Mastercard, and The Flying Merchant. The latter typically processes highrisk transactions in gaming, adult, dating, forex and nutraceuticals
segments.
Expected news flow and catalysts:

Analyst
Marc Kennis

Company profile:

+61 2 9993 8121

Quarterly updates on revenue and cash flow developments as well as
announcements around new customers and channel partners should
drive ISX share price expansion going forward.
Recommendation and price target:
Foster Stockbroking does not currently have research coverage of ISX.
However, given the seemingly ever increasing requirements around
compliance and fast growing demand for ID verification, we believe ISX
holds a lot of potential.

DISCLAIMER: Foster Stockbroking Pty Ltd does and seeks to do business with companies covered in its research reports. As a result, investors should be aware that the firm may have a conflict
of interest that could affect the objectivity of this report. Refer full disclosures at the end of this report.
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migme Ltd (MIG)
ESTABLISHING SOCIAL NETWORKS APPEALING TO ASIAN COMMUNITIES
Rating

N/A

Previous

N/A

Price Target ($)

N/A

Previous

N/A

Share Price ($)

$0.980

52 week low - high ($)
Valuation ($/share)

0.32-1.33
N/A

Capital Structure
Shares on issue (m)

Market Cap ($m)

Shares on issue
Options
Total
Undiluted
Diluted

273.4
18.0
291.4
267.9
285.6
10.8

Undiluted
Diluted

257.1
274.8
123.5

Net cash/(debt) (A$m)
EV (A$m)
Av 3mth daily volume ('000)

Board
Howard Dawson
Steven Goh
Yen Chang Pan
Dmitry Levit
Andi Zain
John Lee
Yichin Lee
Stephen Llanwarne
Chieh Suang Khor

Chairman
Executive Director & CEO
Executive Director
Non Executive Director
Non Executive Director
Non Executive Director
Non Executive Director
Non Executive Director
Non Executive Director

Substantial Shareholders
Big Build Enterprises (FIH Mobile Ltd)
Steven Goh and controlled entities

20.0%
8.0%

Share Price Graph
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Company profile:
migme (MIG) is a digital social media and e-commerce group focused
on emerging markets, predominantly South-East Asia, operating in
Indonesia, Singapore, The Philippines, Malaysia, and India. Since the end
of June, the company has exceeded 20M active users.
The company’s major websites and apps are migme, Sold.sg,
AliveNotDead, and Lovebyte. These mostly centre on social networking
and entertainment platforms. Leading SE Asian artists have more
followers on MIG’s social websites than Facebook’s, highlighting
important social and cultural differences between Asia and the West.
Investment thesis:
MIG generates revenue from its social media platform from paying
users who can buy virtual gifts, stickers and avatars. Part of the
incentive for users to pay derives from actors, celebrities, and music
artists on the platform, which is a win-win scenario for both the artist,
music label and MIG.
Artists can encourage interaction with users by live chat, posting videos,
images, music, and being involved in contests and campaigns. This
interaction engenders users to consistently use the platform as to
experience the engagement with their desired artist.
MIG, the music label, and artist all take a share of revenue. In an age
where recorded music sales are under threat from piracy and crimped
digital margins, social is a welcome supplement of revenue. MIG’s key
relationships include Sony Music, CAA Kwan, and Qyuki in India to access
its artists.
Foxconn is MIG’s major shareholder, and we believe it is eager to
establish a foothold with exposure to India and SE Asia via social media,
diversifying outside of its traditional China mobile hardware business.
September quarterly highlights continuing user growth. Monthly active
users for the quarter were 24M, up 26% quarter on quarter (QoQ), or
243% YoY. Cash receipts were up 68% (QoQ) to $3.7M, or 1,133% YoY.
Asian internet penetration yet to catch up with rest of world. A key
driver of MIG’s user base is the increasing internet penetration which is
low (ca. 30%) vs the developed world (ca. 80%).
Catalysts
Catalysts for the stock include 1) Continuing growth in monthly active
users; 2) Increasing revenue growth by monetising users; 3) Signing of
further artists; 4) Rollout of new products across existing platforms to
increase user engagement and monetisation; 5) Expansion into new
geographic markets; and 6) Complementary and synergistic acquisitions.
Recommendation and price target
We currently provide no formal research coverage on MIG.

DISCLAIMER: Foster Stockbroking Pty Ltd does and seeks to do business with companies covered in its research reports. As a result, investors should be aware that the firm may have a conflict
of interest that could affect the objectivity of this report. Refer full disclosures at the end of this report.
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Monto Minerals Ltd (MOO) – to be renamed ‘ShareRoot Ltd’
IMMINENT $5M BACKDOOR LISTING OF INNOVATIVE CONTENT MARKETING PLATFORM
Company profile:

Company Snapshot
Company name

ShareRoot Inc.

Announced acquirer ('shell' company)

Monto Minerals Ltd

Ticker

MOO.ASX

Pro Forma Capital Structure
Shares on issue (m)

Pre
consolidation

Post
consolidation (45)

Existing

2,581.5

57.4

Vendor shares

6,300.0

140.0

New shares to be issued ($5m)
Total
Market Cap at $0.05 ($m)
Net cash/(debt) (A$m)
EV (A$m)

100.0
8,881.5

297.4
14.9
4.7
10.2

Analyst
Mark Hinsley

+612 9993 8166

mark.hinsley@fostock.com.au

Foster Stockbroking has been appointed to act as Lead
Manager to ShareRoot Ltd’s $5m equity raising and listing on
the ASX. Foster Stockbroking will receive a fee for this
service and will continue to assist the company with capital
markets advisory which may include research, marketing and
ECM.

ShareRoot Inc. (ShareRoot) is a Silicon Valley based company that has
created a SaaS platform that gives corporates the ability to efficiently
source ‘user generated content’ (UGC) from various social channels
including Instagram and Twitter, allowing them to drive sales and increase
brand awareness.
ShareRoot will shortly be listing on the ASX, raising up to A$5m in equity
capital. The transaction is being facilitated via a reverse takeover (RTO) of
ShareRoot by ASX-listed Monto Minerals (MOO.ASX). The proceeds of the
raising will be used to fund accelerated sales and marketing activities.
The backdoor listing and equity raising are scheduled to take place in
November with completion by mid-December 2015. Foster Stockbroking
is acting as Lead Manager to the Transaction.
Investment thesis:
Social media is the new marketing channel for global brands: The
marketing landscape for brands has changed drastically over the last 5-10
years and an extraordinary amount of content is required compared with
what was needed previously. Social media spending is estimated to be
US$18bn in 2015 growing to more than US$120bn over the next 10 years.
The dramatic rise of social media has meant it is essential for marketers
to aggregate and own as much content as possible. ShareRoot is currently
the only platform with a streamlined process for sourcing UGC from
Instagram and Twitter. ShareRoot enables brands and marketing teams
to:
-

Access, aggregate and own content;

-

Like, request and share on multiple platforms simultaneously;

-

Alter content at little or no cost; and

-

Use content for marketing and promotion at no additional cost.

Established platform with existing clients: The ShareRoot platform is live
and currently working with more 80 brands including the likes of Costco,
UCLA, and Coleman Company. The recent signing of largest enterprise
client ‘Quicken Loans’, the United States’ largest online retail lender,
provides a further strong endorsement. The rollout of the platform will be
significantly increased throughout 2016 as marketing, development and
sales initiatives are increased. News flow post listing will be regular.
Award winning technology. ShareRoot won the Vator Splash People’s
Choice Award, Xero Super User Award and Top Startup at sfBIG 2014. The
company also participated in 500 StartUp’s accelerator program which
has an acceptance rate of less than 2%.
Recommendation
Foster Stockbroking does not currently have research coverage of MOO.
However, the $5m transaction is priced very attractively for incoming
investors, with a post-money market cap of just ~A$15m. The current
MOO share price ($0.002/sh) is trading at an equivalent of $0.09/sh on a
post consolidation basis (45-to-1), or less than A$30m post money. We
feel this is still very cheap for the stage of the company and the market
opportunity ShareRoot are attacking.

DISCLAIMER: Foster Stockbroking Pty Ltd does and seeks to do business with companies covered in its research reports. As a result, investors should be aware that the firm may have a conflict
of interest that could affect the objectivity of this report. Refer full disclosures at the end of this report.

EQUITY RESEARCH
TECHNOLOGY
19 October 2015

Norwood Systems Ltd (NOR)
DISRUPTING INTERNATIONAL MOBILE TELEPHONY
Rating

N/A

Previous

N/A

Price Target ($)

N/A

Previous

N/A

Share Price ($)

$0.036

52 week low - high ($)
Valuation ($/share)
Methodology
Risk

$0.01-0.036
N/A
High

Capital Structure
Shares on issue (m)

Shares on issue
Performance shares
Options
Total

774.9
159.7
26.0
960.6

Market Cap ($m)
Undiluted
Diluted

27.9
34.6
4.5

Undiluted
Diluted

23.4
30.1

Net cash/(debt) (A$m)
EV (A$m)

Av 3mth daily volume ('000)

9,700

Board
Paul Ostergaard
Michael Edwards
Amit Pau

Managing Director
Non Executive Chairman
Non Executive Director

Substantial Shareholders
Paul Ostergaard
Ocean Broadband Ltd.

21.5%
3.4%

Share Price Graph
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Analysts
Marc Kennis

marc.kennis@fostock.com.au

+61 2 9993 8121

Company profile:
NOR provides a cheaper, easier and better-quality way to make
international calls when overseas. The company’s World Phone app for
smart phones connects travelers to the closest local Telco network by
bridging the first “hop” from the phone to a Telco network using VoIP.
While the World Phone app is aimed at individual travelers/consumers,
the company’s CORONA platform is geared to the corporate market.
When abroad travelers can buy the required number of minutes and
choose a local telephone number, all in-app, and make calls as-if being a
local. If no WiFi is available, a data package can also be purchased in-app
in order to make the first VoIP hop to the Telco network.
World Phone and CORONA provide a very user-friendly alternative to
lower quality Skype calls and more expensive international (data)
roaming. It eliminates the need for travelers to swap sim cards or carry
multiple phones. The app was approved for the Apple App Store on 23
June. We expect the company to launch the Android version shortly.
Investment thesis:
World Phone addresses a A$55BN market opportunity, i.e. global Telco
international mobile roaming revenues, the segment which it aims to
disrupt.
The World Phone app was launched in July but has already received
multiple awards for outstanding performance. Furthermore, it has
become the highest grossing travel app in 33 countries. Without any
significant marketing spend, the app has been downloaded more than
400,000 times already since launch and achieved an annualized revenue
run rate of A$400,000 within two months of the launch.
NOR is aiming for 1 million downloads by year-end just on iOS. Combined
with Android we expect 1.5 million downloads by year-end should be
feasible. The Middle East, South East Asia and Europe currently show the
fastest user adoption followed by Australia, India, Japan as well as North
and South America.
For the remainder of 2015 NOR has announced an aggressive expansion
strategy involving additional sales and marketing staff, focused on both
consumer and corporate markets. Additionally, World Phone will expand
to 25 languages and NOR will launch a free App-to-App Calling feature in
order to drive user engagement and viral adoption.
NOR recently announced a referral and revenue sharing agreement with
Bookings.com, which should accelerate the already impressive consumer
uptake of World Phone. Additionally, we believe there is great potential
to cooperate with airlines and address their frequent flyer base.
Expected news flow and catalysts:
Availability on Android OS will substantially drive download and revenue
numbers, especially in emerging markets, given that Android’s market
share (>80% globally) far outweighs the market share of iOS.
Recommendation and price target:
Foster Stockbroking does not currently have research coverage of NOR.
However, we believe the company ticks all the boxes of a high potential, high
growth company. Hence, we regard NOR very favourably.

DISCLAIMER: Foster Stockbroking Pty Ltd does and seeks to do business with companies covered in its research reports. As a result, investors should be aware that the firm may have a conflict
of interest that could affect the objectivity of this report. Refer full disclosures at the end of this report.
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REFFIND Ltd (RFN)
SEEKING TO ADDRESS A LARGE HR ISSUE FOR CORPORATES – EMPLOYEE ENGAGEMENT AND RETENTION
Rating

BUY

Previous

BUY

Price Target ($)

$1.70

Previous

$1.70

Share Price ($)

$1.43

52 week low - high ($)
Valuation ($/share)

$0.22 - 1.58
$1.68

Methodology

EV/Revenue

Risk

High

Capital Structure
Shares on issue (m)
FPO

100.0

Options

12.1

Total

112.1

Undiluted

143.0

Diluted

160.3

Market Cap ($m)

Net cash/(debt) (A$m)
EV (A$m)

6.1
Undiluted
Diluted

136.9
154.2
1,193

Av 3mth daily volume ('000)

Board
Peter Clare

Non Executive Chairman

Jamie Pride

Managing Director

Ben McGrath

Non Executive Director

Geoff Morgan

Non Executive Director

Mick Liubinskas

Non Executive Director

Substantial Shareholders (diluted)
Digital4ge

48%

Share Price Graph
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Analysts
Mark Hinsley

+612 9993 8166

mark.hinsley@fostock.com.au
Foster Stockbroking acted as Lead Manager to REFFIND Ltd’s
$8m IPO in July 2015. Foster Stockbroking received a fee for this
service and continue to assist the company with capital markets
advisory which may include research, marketing and ECM.

Company profile:
RFN have commercialised a smartphone app, which facilitates more
efficient and effective communication between a corporation’s
management and its employees.
Investment thesis:
Current methods of ‘engagement’ are archaic. Employee engagement is
getting more difficult for corporations due to technology and structural
workforce changes. There are too many emails, endless voicemails,
mandatory training and cumbersome engagement surveys, which lead to
an overwhelmed, disengaged and unmotivated workforce.
RFN currently has four ‘pillars’ to the platform providing multiple
streams of revenue: ‘Employ’ supercharges a company’s employee
referrals platform; ‘Engage’ provides a brief and simple communication
tool for use between management and employees; ‘Embrace’ recognises
and rewards employees; and ‘Educate’ (launch due early 2016) provides
short form video content for compliance/induction/product training.
Existing and growing client base. What we are particularly impressed
about is that RFN has been able to secure many tier 1 global clients (e.g.
Uber, Met Life, Blackmores, Coles, Coca-Cola, AMP) in such a short period
of time since commercialisation in early 2015. This is in addition to a
growing pipeline of 200+ leads. The revenue model in simple terms is a
tiered (depending upon size of corporate) SaaS monthly fee, depending
upon how many ‘pillars’ of the product a client takes up. Clients secured
to date total ~80 and new clients are being signed up at a rate of
~15/month. A strategic alliance with major global recruiter Randstad is
expected to be the first of many ‘channel’ type deals and in our view is a
positive third party endorsement by a major recruitment firm.
Experienced Board and management team with significant intangible
value. Geoff Morgan (Morgan and Banks, Talent2) and Peter Clare (ex
CEO Westpac NZ) will both open plenty of doors. MD Jamie Pride (ex CEO
of RealEstate.com) and Non Executive Director Ben McGrath are cofounders of REFFIND and 48% shareholder Digital4ge. Mick Liubinskas
(startup industry expert) recently joined as a Non Executive Director in
conjunction with RFN’s acquisition of WooBoard.
Aggressive M&A strategy. Management are actively pursuing bolt-on
M&A opportunities to further build out the existing platform (i.e. via
additional ‘pillars’) and add clients/user numbers. The recent acquisition
of VC-backed WooBoard has provided RFN with a launch into the US,
adding ~50 clients, which can now be cross sold RFN’s other pillars and is
expected to intensify overall user engagement, in our view, given its
gamified and social nature.
HR Tech sector is HOT, as demonstrated by the increasing number of
successful IPOs and M&A in the space. ASX-listed HR tech peers include
Seek (SEK, +$4b market cap) and 1-Page (1PG, ~$700m market cap).
Recommendation and price target
We recently initiated coverage with a BUY recommendation and price
target of $1.70.

DISCLAIMER: Foster Stockbroking Pty Ltd does and seeks to do business with companies covered in its research reports. As a result, investors should be aware that the firm may have a conflict
of interest that could affect the objectivity of this report. Refer full disclosures at the end of this report.
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SmartTrans Limited (SMA)
EMBEDDED IN CHINA’S MOBILE BILLING MARKET
Rating

N/A

Previous

N/A

Price Target ($)

N/A

Previous

N/A

Share Price ($)

$0.039

52 week low - high ($)
Valuation ($/share)

$0.0087-0.039
n/a

Capital Structure
Shares on issue (m)

Shares on issue
Options
Total
Undiluted
Diluted

Market Cap ($m)

2,205.8
165.7
2,371.5
86.0
92.5
6.1

Net cash/(debt) (A$m)
EV (A$m)

Undiluted
Diluted

79.9
86.4
4,808

Av 3mth daily volume ('000)

Board
Geoffrey Raby
Andrew Forsyth
Bryan Carr
Ian Hawkins
Yui Tang
Gregory Simpson

Chairman
Non-Executive Director
CEO & Managing Director
Non Executive Director
Non Executive Director
Non Executive Director

Substantial Shareholders
Dymocks Securities Pty Ltd
Loyal Strategic Investment Ltd
Ocean Magic Investment Ltd

17.3%
10.9%
6.1%
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Company profile:
SmartTrans (SMA) provides and operates a mobile and online billing
platform (SmartPay) in the China market. SmartPay is used for direct
phone billing with the three major China carriers – China Mobile, China
Telecom, and China Unicom as well as with AliPay and UnionPay as part
of their payment platforms.
SMA earns revenue on fee-per-transaction or royalty basis. SMA’s fees
range from appx. 3%-45% of the value of the product purchased,
depending on the merchant and whether billing is by the telco or
AliPay/UnionPay, who also charge fees. Billing of consumers can be either
by subscription (i.e. recurring monthly fees) or by in-app billing.
Most of the products bought by consumers using SmartPay are mobile
games, with other goods and services including mobile apps, education
services, movie content, and auto and finance products.
The company also has a logistics software business with clients in
Australia and recently in China.
Investment thesis:
High growth. SMA’s China revenue for the 1Q FY16 was $2.3M, up
1,461% YoY, with SmartPay recording its 13th consecutive month of sales
growth. For FY15, China revenue was $2.8M across 4.4M billing
transactions.
Strength of partnerships. SMA’s agreement cover the three major
carriers of China, embedding the company in the billing ecosystem. This
makes it more difficult for others to dislodge the company from its
enviable position.
Sizeable market. The three Telcos have 1.26b subscribers between them,
all potential customers of SMA’s SmartPay platform. The telcos have
launched SmartPay across six of China’s provinces and we expect entry
into other provinces. 610M people are expected to use smartphones in
China this year, up 17% YoY. Mobile gaming spend is expected to be
$12bn, with AliPay and UnionPay comprising 80% of the mobile gaming
market payments. 420M Chinese mobile gamers are expected end 2015.
Minimal marketing spend allows scalability. Most in-app billing is by
third parties who promote their own products (e.g. games) and requires
nil marketing spend by SMA, which still earns transaction fees.
Logistics software growth. SMA recently launched its logistics software
product – which is used by clients such as Fairfax and Sigma in Australia –
in China by signing Yanfeng Visteon (subsidiary of Shanghai Automotive,
China’s largest auto manufacturer). The software has the same underlying
technology behind SmartPay and allows customers to optimize asset
utilization, proof of delivery, auditing and scheduling.
Expected news flow and catalysts
Catalysts for the stock include 1) New online and mobile products such as
apps, games, other content; 2) Rollout of SmartPay in further China
provinces by the telcos; 4) New customers for logistics software product;
and 5) Continuing revenue growth of the China business.
Recommendation and price target
Foster Stockbroking does not currently have research coverage of SMA.

DISCLAIMER: Foster Stockbroking Pty Ltd does and seeks to do business with companies covered in its research reports. As a result, investors should be aware that the firm may have a conflict
of interest that could affect the objectivity of this report. Refer full disclosures at the end of this report.
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xTV Limited (XTV)
CUSTOMISED TV CHANNELS OVER IP
Rating

Speculative Buy

Previous

Speculative Buy

Price Target ($)

A$0.037

Previous

A$0.037

Share Price ($)

$0.013

52 week low - high ($)
Valuation ($/share)
Methodology
Risk

$0.013-0.034
$0.037
Blended (DCF, EV/Sales)
High

Capital Structure
Shares on issue (m)

Shares on issue
Performance shares
Options
Total
Undiluted
Diluted

Market Cap ($m)
Net cash/(debt) (A$m)
EV (A$m)

1,086.3
242.4
599.0
1,927.7
14.1
25.1
6.1

Undiluted
Diluted

8.0
18.9
4,245

Av 3mth daily volume ('000)

F'casts (Y/e Jun)

2015a

2016e

2017e

2018e

Sales US$M
EBITDA US$M
NPAT US$M
EPS USc
PER x

0.6
-3.7
-3.7
-0.002
N/A

4.5
-3.3
-2.2
-0.001
46.0

12.9
0.5
0.2
0.000
4.0

20.4
4.6
2.8
0.001
2.4

Board
Joe Ward
Mark Canepa
Charles Thomas
Tom Reynolds
Rocco Tassone

Managing Director
Executive VP of Strategy
Non Executive Director
COO
Non Executive Director

Substantial Shareholders
Joe Ward
UST Global Private Limited

20.8%
10.3%
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Analysts
Analyst: Mark Fichera

+61 2 9993 8162

mark.fichera@fostock.com.au
Analyst: Marc Kennis

+61 2 9993 8121

marc.kennis@fostock.com.au
Foster Stockbroking acted as lead manager to the
$3M placement of XTV shares in April 2015 and
received fees for the service. Foster Stockbroking
has been engaged in providing corporate services to
XTV for which it will receive fees. Services include,
but are not limited to, corporate advisory, research,
and coordination of marketing roadshows.

Company profile:
XTV is a provider of a cloud-based and real-time video and TV platform
that is targeted to corporates (B2B), providing them with an interactive
online TV experience across digital signage, TV screens, desktops, PCs,
tablets, and mobile. The company’s three core products are Digital
Signage, .TV Networks and XTV Now powered by Intel Compute Stick.
Using the XTV Now platform and set top boxes (STBs) companies can
deploy real-time streaming of a TV experience on their digital signage.
Corporates can run their own .tv portal as TV experience rich in video and
channels for both employees and customers, which can complement their
.com sites.
Investment thesis:
Key partnerships. XTV has formed partnerships with UST Global,
Microsoft, Intel, FM Digital, and a major well-known US Telco to help
market its products to corporates including major global enterprises. To
date we understand XTV has about ten customers, including UST Global
and Cal Hi Sports.
Attractive market. Digital signage is estimated to be a US$15.4bn market,
including hardware (e.g. screens), software, and advertising and growing
between 4% and 6% p.a. to 2020. Major verticals are Retail and
Healthcare. The amount of time people are viewing online videos is
expected to grow by about 20% in the next few years.
Intense competition. Competition in digital signage software, online
video and sticks is intense, with hundreds of competitors. While XTV
products may be unique and possess better performance, key to
execution will be successful marketing to establish traction and brand
awareness.
We forecast revenues for XTV of US$4.5M and US$12.9M in FY16 and
FY17 respectively, growth driven by the sign up of further customers. Our
NPAT estimates for FY16 and FY17 are US$2.2M and US$0.2M.
We have determined a valuation of XTV of $0.037/share, comprising an
equal weighted blend of DCF ($0.054/share) and EV/sales multiple
approach ($0.019/share). We have used a peer EV/sales multiple of 4.9x
on our forecast FY16 revenues.
Expected news flow and catalysts
We expect announcement of major customer wins, including in the
Healthcare and Hospitality sectors. Additionally, new partnership deals
for reselling and marketing, similar to the deals with Intel and UST.
Evidence of continuing revenue growth in quarterlies should drive the
share price.
Recommendation and price target
We view XTV as being a high risk investment. While significant upside
exists should the company successfully execute, it nevertheless has yet to
establish a material foothold in an already competitive market.
We rate XTV a Speculative Buy and have a price target for the stock of
A$0.037 per share.
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Foster Stockbroking Profile
Boutique investment bank focused on emerging companies
OVERVIEW
Foster Stockbroking (‘FSB’) was established by Stuart Foster more than 20 years ago as a growth-focused boutique
investment bank based in Sydney, Australia.
We adopt an entrepreneurial and dynamic approach to the identification and fostering of relationships with companies at
an early stage.
We are very selective in the companies we partner with, developing strong corporate relationships and trust via sound
transaction execution and aftermarket support.
Our equities research product is a foundation to all aspects of our business and we have developed a reputation from market
participants for delivering very high quality research.
Our client base spans across Australia, Asia, US and UK and comprises traditional long institutions, strategic investors, hedge
funds, family offices and high net worth individuals.
We have the ability to act as a ‘market maker’ in client’s listed securities, via our principal investment fund ‘Cranport’
(subject to regulatory compliance).
Figure 1:

FSB Services

Equities
Research

Particular focus on emerging companies which are not heavily covered by the market and where we can add
value to our institutional client base with new ideas and access to management via roadshows.
High quality and conviction publications.

Experienced team of advisers providing investment advice and equities dealing services to clients.

Equities
Dealing

Extensive distribution network across Australia, Asia, UK and the US.
Pershing Securities Australia Pty Ltd (subsidiary of BNY Mellon) is our Third Party Clearer and undertakes
our settlement and clearing obligations. Pershing is a Participant of the ASX Group and is licensed under the
Corporations Act, AFSL no 223687.

Investment
Banking

Considerable experience and history in raising capital and providing advisory services:
• Equity capital markets (raised more than $500m in last 12 months);
• Mergers and acquisitions; and
• Corporate advisory.

Principal
Investment

Our principal investments are facilitated through Cranport, an investment fund established by Stuart
Foster in 2003 with a mandate to invest in high growth companies and sectors.
FSB is the investment manager of Cranport.

DISCLAIMER: Foster Stockbroking Pty Ltd does and seeks to do business with companies covered in its research reports. As a result, investors should be aware that the firm may have a conflict
of interest that could affect the objectivity of this report. Refer full disclosures at the end of this report.
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INVESTMENT BANKING CAPABILITIES
Our investment banking offering encompasses equity capital markets (including pre-IPO finance), mergers and acquisitions
and general corporate advisory.
We adopt a boutique approach with a dedicated focus on small-mid cap companies and their financing and corporate
advisory requirements.
FSB have managed more than $500m in equity financings in the last 12 months for corporate clients.
FSB have developed and maintained long term relationships with corporate clients as a result of well executed transactions,
sound advice and aftermarket support.
Extensive global relationships to provide syndication support.
Winner of the back-to-back ‘Corporate Deal of the Year’ award in 2014 (LNG) and 2015 (1PG).

RESEARCH CAPABILITIES
Our research mandate is to identify emerging and under-researched companies. Our focus is on ASX-listed companies with
a market capitalisation ranging from $50m - $500m.
FSB have developed a reputation for providing a high quality research product that is well regarded by our institutional and
corporate client base.
Our analysts possess a diverse background in finance, mining, technology, science and economics and aim to provide timely
publication of research on small and mid cap stocks that are viewed as being undervalued or neglected by the market.
We typically limit our research coverage universe to no more than 30 stocks at any one time, which better enables us to
provide regular and insightful analysis on those companies we do choose to cover.
Our research publications include formal research, ‘talking points’ and research sales email updates.

EXECUTIVE DIRECTOR TEAM
Foster Stockbroking is 100% owned by employees with 6 principal partners:
Stuart Foster – CEO and Executive Chairman
Martin Carolan – Equities Research/Sales
Mark Fichera – Equities Research
Chris Francis – Investment Banking
Mark Hinsley – Investment Banking
Haris Khaliqi – Equities Research/Sales

DISCLAIMER: Foster Stockbroking Pty Ltd does and seeks to do business with companies covered in its research reports. As a result, investors should be aware that the firm may have a conflict
of interest that could affect the objectivity of this report. Refer full disclosures at the end of this report.
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FOSTER STOCKBROKING DIRECTORY
Name

Department

Phone

Email

Stuart Foster

Chief Executive Officer

+61 2 9993 8131

stuart.foster@fostock.com.au

Chris Francis

Executive Director

+61 2 9998 8167

chris.francis@fostock.com.au

Haris Khaliqi

Executive Director

+61 2 9993 8152

haris.khaliqi@fostock.com.au

Martin Carolan

Executive Director

+61 2 9993 8168

martin.carolan@fostock.com.au

Mark Fichera

Executive Director

+61 2 9993 8162

mark.fichera@fostock.com.au

Mark Hinsley

Executive Director

+61 2 9993 8166

mark.hinsley@fostock.com.au

Marc Kennis

Research Analyst

+61 2 9993 8121

marc.kennis@fostock.com.au

Tolga Dokumcu

Execution & Dealing

+61 2 9993 8144

tolga.dokumcu@fostock.com.au

George Mourtzouhos

Execution & Dealing

+61 2 9993 8136

george.mourtzouhos@fostock.com.au

Foster Stockbroking Pty Ltd
A.B.N. 15 088 747 148 FSR Licence No. 223687
Level 25, 52 Martin Place, Sydney, NSW 2000 Australia
General: +612 9993 8111 Equities: +612 9993 8100 Fax: +612 9993 8181
Email: contact@fostock.com.au
PARTICIPANT OF ASX GROUP
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Foster Stockbroking recommendation ratings: Buy = return >10%; Hold = return between –10% and 10%; Sell = return <-10%. Spec Buy = return > 20% for stock with very high
risk. All other ratings are for stocks with low-to-high risk. Returns quoted are annual.
Disclaimer & Disclosure of Interests. Foster Stockbroking Pty Limited (Foster Stockbroking) has prepared this report by way of general information. This document contains
only general securities information. The information contained in this report has been obtained from sources that were accurate at the time of issue. The information has not
been independently verified.
Foster Stockbroking does not warrant the accuracy or reliability of the information in this report. The report is current as of the date published.
In preparing the report, Foster Stockbroking did not take into account the specific investment objectives, financial situation or particular needs of any specific recipient. The
report is published only for informational purposes and is not intended to be advice. This report is not a solicitation or an offer to buy or sell any financial product. Foster
Stockbroking is not aware whether a recipient intends to rely on this report and is not aware of how it will be used by the recipient. Investors must obtain personal financial
advice from their own investment adviser to determine whether the information contained in this report is appropriate to the investor’s financial circumstances. Recipients
should not regard the report as a substitute for the exercise of their own judgment.
The views expressed in this report are those of the analyst/s named on the cover page. No part of the compensation of the analyst is directly related to inclusion of specific
recommendations or views in this report. The analyst/s receives compensation partly based on Foster Stockbroking revenues, including any investment banking and
proprietary trading revenues, as well as performance measures such as accuracy and efficacy of both recommendations and research reports.
Foster Stockbroking believes that the information contained in this document is correct and that any estimates, opinions, conclusions or recommendations are reasonably
held or made at the time of its compilation in an honest and fair manner that is not compromised. However, no representation is made as to the accuracy, completeness or
reliability of any estimates, opinions, conclusions or recommendations (which may change without notice) or other information contained in this report. To the maximum
extent permitted by law, Foster Stockbroking disclaims all liability and responsibility for any direct or indirect loss that may be suffered by any recipient through relying on
anything contained in or omitted from this report. Foster Stockbroking is under no obligation to update or keep current the information contained in this report and has no
obligation to tell you when opinions or information in this report change.
Foster Stockbroking and its directors, officers and employees or clients may have or had interests in the financial products referred to in this report and may make purchases
or sales in those the financial products as principal or agent at any time and may affect transactions which may not be consistent with the opinions, conclusions or
recommendations set out in this report. Foster Stockbroking and its Associates may earn brokerage, fees or other benefits from financial products referred to in this report.
Furthermore, Foster Stockbroking may have or have had a relationship with or may provide or has provided investment banking, capital markets and/or other financial
services to the relevant issuer or holder of those financial products.
For an overview of the research criteria and methodology adopted by Foster Stockbroking; the spread of research ratings; and disclosure of the cessation of particular stock
coverage, refer to our website http://www.fostock.com.au.
Specific disclosure: The analyst/s, Foster Stockbroking and/or associated parties have beneficial ownership or other interests in financial products issued by 1PG, ACU, CVT, FLN,
IVO, ISX, MIG, MOO, NOR, RFN, SMA, and XTV at the time of this report. Diligent care has been taken by the analyst/s to maintain an honest and fair objectivity in writing the
report and making the recommendations.
Specific disclosure: Foster Stockbroking has acted as Joint Lead Manager to 1PG’s $8.5M placement and RTO at $0.20 in October 2014, for which it received a fee for the service.
Foster Stockbroking continues to assist 1PG with capital markets advisory.
Specific disclosure: Foster Stockbroking has acted as Joint Lead Manager for the $6M placement by ACU in April 2015 for which it received a fee for the service. Foster
Stockbroking is engaged in providing corporate services to ACU for which it has earned fees, and continues to do so. Services include but are not limited to, capital markets
advisory, research, and marketing.
Specific disclosure: Foster Stockbroking acted as Sole Lead Manager to IVO’s $4.8M Placement at $0.085/share in August 2015. Foster Stockbroking received a fee for this
service, and is also engaged by IVO to provide corporate services for which it has earned fees, and continues to do. Services include, but are not limited to, capital markets
advisory, research, and marketing roadshows.
Specific disclosure: Foster Stockbroking has been appointed to act as Lead Manager to ShareRoot Ltd’s $5m equity raising and listing on the ASX. Foster Stockbroking will receive
a fee for this service and will continue to assist the company with capital markets advisory which may include research, marketing and ECM.
Specific disclosure: Foster Stockbroking acted as the Sole Lead Manager for the IPO of RFN for which it raised $8M, and received fees for this service. Foster Stockbroking is
engaged in providing corporate services to RFN for which it has earned fees, and continues to do so. Services include but are not limited to, capital markets advisory, research,
and marketing.
Specific disclosure: Foster Stockbroking acted as Sole Lead Manager for XTV in raising $3M in April 2015, and received fees for this service. Foster Stockbroking is engaged in
providing corporate services to XTV for which it has earned fees, and continues to do so. Services include but are not limited to, capital markets advisory, research, and marketing.

DISCLAIMER: Foster Stockbroking Pty Ltd does and seeks to do business with companies covered in its research reports. As a result, investors should be aware that the firm may have a conflict
of interest that could affect the objectivity of this report. Refer full disclosures at the end of this report.

