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4 AMAZING WAYS TO GROW YOUR TRAFFIC, REACH & PROFIT 
THIS HOLIDAY SEASON

Alice Nicholls: .... [afternoon 00:00:00], good morning, good evening, 
wherever you may be. I’m Alice Nicholls from The Whole Daily and alicenicholls.
com and here is episode six of the Blog To Profit Show the mindset and methods 
to help you make money online smarter. Now this podcast is all about teaching 
new bloggers how to leverage, or their focus ... Starting again. I’m human. I make 
mistakes. I stuff up. It’s how to work smarter on your business instead of work-
ing harder in your business. The Blog to Profit Show is essentially about helping 
you take your blog to profit faster, smarter, all of those things. I hope that makes 
sense. Let’s kick in. Welcome today, welcome. 

 Now I’m here today in episode number six to give you permission to take 
at least two weeks off blogging this Christmas. What? How do I have that power? 
In today’s episode, I’m going to teach you how to leverage the powerful platform 
that your blog is to help you make money and grow your reach whilst you’re 
lounging by the pool. I’m going to help you set up your blog to work for you over 
the Christmas holiday period which is nigh, people. It’s nigh. It’s coming. It’s get-
ting closer. The decorations are up as well as the Halloween decorations which is 
crazy. I have a little something special for you today also. 

 At the end of this podcast, I’ve got a checklist for you, a free checklist for 
you to download so that everything you need to know that I’m going to share 
with you throughout this podcast is actually jotted down there in a simple to un-
derstand form. You can tick off the things that you need to do to help you make 
money or grow your reach from your blog over the holiday period, okay. Also, I 
do want to let you know as well that there’s no intro to this Blog to Profit Show at 
this stage but I have the coolest acoustic guitarist. I saw a picture of him and I’m 
like, “This is the dude that’s going to record the intro to this podcast.” 
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If it’s not done by the time you hear this one, by next week’s show, we’re going 
to have He was out on a work dinner last night so I drove from kindy across to 
my Mum’s house to pick up my little babe Ruby and when we were heading back 
from my mother’s house to my house, Long Beach Road. We live on the beach in 
Melbourne. It’s got a winding road that follows the bay. It’s really beautiful actual-
ly. We were stuck in a traffic jam because I picked Ruby up during peak hour and 
my husband Cam laughs at me actually. He’s like, “You don’t understand what it’s 
like anymore to live in that world. You completely lost all sense of reality about 
going to the office or heading home from the office.” 

 It’s true. I have. I don’t ever sit in traffic jams, peak hour traffic jams. I’m 
never driving anywhere at that time of the morning. I’m either dropping Holly 
off at kindy which is two minutes away or maybe dropping Ruby at my Mum’s at 
9:30 or something in the morning which is way after peak hour would happen. I 
forget the miserable thing of sitting in traffic or the fact that some people do it or 
commuting on the train and having to stand up or on the tram. Holly’s never in 
the car during a traffic jam either. 

 She said to me, “Why is all this traffic backed up, Mummy?” I said to her, 
“Well honey, these people are coming back from the office and because there’s so 
many people coming out of the office, there’s so many cars they’re driving and it 
gets a bit squeezy so all the cars slow down.” She said to me, “Lucky your office is 
in our house, Mummy.” I got to say to you, I can’t imagine how many hours I’ve 
saved myself from this traffic now since taking my blog to profit and being able to 
work on my own business. I realize more than that, I can’t imagine the amount of 
hours I’ve gained, being able to spend time with my kids. 

If you’ve heard me talk about my background, my personal story, you might 
know that where I grew up, I had a single Mom. My Dad, I had a Dad too but he 
wasn’t living with us at the time. He’s my hero. My Mom wasn’t a great example 
for what a powerful woman could be. We lived in a zone of scarcity and there was 
a lot of playing small and some of it was shitty. Just I didn’t really see what could 
be possible when a woman can sit in her own space and power and so I find it 
really, really cool just to be able to answer to my daughters that, “It’s good that 
Mummy has her business at home and that’s her own business that she chooses to 
run.”
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I’m getting lost in myself, but it’s one of those pivotal things that makes me really, really 
happy to be able to run my own business because I’ve got two daughters and I’m show-
ing them that if you have a dream or you have something you want to do, that it’s totally 
achievable if you work for it and work hard for it. Okay, that’s my personal story. On 
to today’s show, because I’ve told you that I’m giving you two weeks off blogging over 
Christmas, right? First I’m going to say, hands up though, hands up, and I can’t see you, 
so I’m going to guess the answer. 

 Hands up if you want to set your alarm to get up each day at 5am over the 
Christmas period and blog? You want to get up and blog in the mornings at Christmas, 
over the holiday period? No? Nein? None? Didn’t think so. I definitely don’t want to be 
getting up at 5am in the morning and blogging over the Christmas holiday period. No, 
I don’t. What about hands up who of you has started the New Year before, so this is for 
bloggers who have been blogging for at least a year. We’re going to go back to the start of 
this year. 

How many of you started the year who had a blog and you got to about the 4th of 
January or it’s usually around that time, and then you went, “Uh-oh, I’m starting from 
ground zero. I’ve got no money. I’m not sure of my ideas. I don’t know what I’m releas-
ing this year. My product didn’t sell. Uh-oh. [Inaudible 00:06:34]” and freak out, flip 
out, flip out. Everybody’s going to flip out. Okay. A lot of you have done that. I’ve done 
that. I have done that in the past. Now, who of you, put your hands up in the air if you 
would like to lock in a couple of weeks off from blogging over Christmas and hold up 
and make money while you do it. Plus, plus sell your products or services whilst you’re 
laying by the pool or you’re unwrapping all your presents or you’re eating all the crack-
ling and plum pudding. 

 Oh my gosh, Christmas pudding is so good with custard. Oh, [inaudible 
00:07:16]. Yeah, [maybe 00:07:17], I do too. I want to do that too. I want to make money 
while I’m eating Christmas pudding. I want that for you too. I think you deserve to be 
able to do that. What you have is valuable to present to the world and people need you 
to present it to the world. I’m going to preface this conversation by letting you know that 
I was one of those people that would start the New Year flipping out because I realized 
I was starting from ground zero or I was already behind because I was already into the 
year. I had no plan. I had no real true idea, or I had gone cold on my blog over Christ-
mas. 
 I hadn’t been doing anything. Or I had but it wasn’t smart. It was [hard 00:07:56] 
like I’d been getting up in the morning and working on it or I’d been racing off from the 
Christmas lunch table to answer emails or to [press 00:08:03] a blog post which I hadn’t 
spell checked. You may know me, that has been done many times before. Last year, that 
all changed. The reason that it changed was that I went to Bali for an amazing retreat. It 
changed my life. It’s pretty amazing. I think I recommend all of you getting that time out 
to yourself each year. 
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It was a tech-free retreat. There was no plans to go there and be able to set blog stuff up 
after we finished the teachings of the retreat each day. There was more a threatening by 
the company who did the retreat who’s an awesome man called Mastin Kipp, he runs the 
Daily Love, of actually taking our mobile phones off us. Pretty much nobody even took 
their laptops because if you’re going to have your mobile taken off you, what are they 
going to do with your laptop? Now he didn’t end up taking our mobiles off us. I was just 
a scare tactic and it worked, trust me, but the idea is wonderful. You should all also go 
on a tech sabbatical each year. I definitely recommend it. 

 There was one problem for me at the time, and I had to plan for it. It was the 
first time that I had a push to plan for it, and the push was that I had just begun work-
ing with an agent. Now to share a little bit with you about what this agent was, so it’s 
an agent that represents me and has relationships with big brands. That agent needs to 
essentially sell the brand’s product to me and sell me to the brand. What they’re doing is 
they’ve got me to be a presenter of information. Let’s say hypothetically there’s a sports 
company who follow me, who know that I’m into an active lifestyle and they might want 
me to promote a sports product to my audience which they then pay me to do, and my 
agent gets a cut of it. That’s how it works. 

 Now the way that most companies will assess part of the value of what a blog-
ger can present is to look at their stats. Now this includes social media reach, but it 
also largely includes unique viewers and page views or essentially traffic to a website. 
Now because I just started working with the agent, I was super, I was hyper focused on 
keeping my traffic, so the eyes on my website at a higher volume or at the volume at least 
that it was on when my agent said, “Hey yeah, we could do some good stuff. Let’s work 
together.” 

 Being that the retreat that I went on was in December, it was going to be tech-
free, it was going to be going into Christmas, what was going to happen was if I simply 
stopped blogging or stopped sharing on social, my traffic, there would be nothing out 
there saying, “Hey, come and look at my website.” All my traffic numbers were going to 
drop so then the agent wouldn’t have as compelling a story to talk to the brands about 
why they should work with me. I hope that makes sense. Does it make sense? 

I decided I need to put a plan in place. I put aside a day and I pretty much set up my 
blog and my email marketing which was MailChimp, is still MailChimp, at the time to 
share information whilst I was away. I essentially set my blog up to work for me. At the 
time, it was strictly about traffic. Now I have since, it’s been ten months since then, that’s 
a long time, I’ve definitely changed. The way that I blog now is, it’s not just about traffic. 
It’s about profit. It’s about how I can make money from things I’ve already created as 
many times a day as possible, right.
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Not only now have I taken the way that I planned for last year about traffic but I’nve also 
implemented the scenario of planning for profit during the Christmas or holiday peri-
od. That’s what I want you to be able to do too. I’m going to tell you why, ad I’m going 
to get real as well, because you know I like to get real, and I’m going to talk to you about 
something that irks me in the blogging world over the holiday period time. One of the 
biggest problems that lady entrepreneurs have, well, entrepreneurs have, I should just 
say that, I don’t like the fact that we segregate ourselves from female or male, but I know 
my audience is largely female, is that we run for help when we’re already in the shite. 
 
We’re like [way behind 00:12:09], “I don’t know what to do, I don’t know how to get 
there, I’m not making money and I’ve created this and I don’t know what to do with 
it.” We’re setting ourselves up to fail. Whenever planning, we’re setting ourselves up for 
success. Now a blog coach or a profit mentor or a business coach can’t help you do the 
work. They can tell you how to plan, but they can’t plan your business for you and make 
you do it, right. You’ve got to have that commitment to do that for yourself. 

Now most bloggers view the holiday period as a time of slowing down, and within the 
course that I coach people on, we have this saying that a blog is not a business, but I’m 
coaching people that want to make money from their blog. I’m going to tell you right 
now that just by having a blog, just by having a blog, if you’re not working on it, you’re 
not making any money from it, right? You got to have something out there to make a 
profit from. 

 Now let’s look at the most profitable time for retail and online business of the 
year. Think about what time that’s going to be. When are people going crazy in stores 
trying to get the last version of a certain doll? On Boxing Day, where are people dying 
in stampedes trying to buy something because it’s cheaper than it was the day before? 
It’s Christmas time. Almost swore. It’s Christmas time. Let me tell you a little bit about 
Christmas time. 

 Some retailers are making up to forty percent of their yearly revenue in the last 
quarter alone. The holiday season is almost always the most profitable time of year for 
online businesses and if you have a product or service to sell through your blog, you’re 
actually a retailer as well. Let’s not forget that. That’s why I’m talking about a blog be-
ing an online business. If you’re going to just decide to plead the fifth so to speak over 
Christmas, take your foot off the pedal and not plan and not leverage what you’ve 
already got to be making money during the busiest money-making time of the year for 
retail, you’re crazy, crazy. I want to say that. I’m here to say, “This year, you’re doing it 
different.” 
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This is the reason I can give you permission to take those two weeks off is because we’ve 
got a plan and together, I’m hugging you tight now, I’m going to say this, “We’ve got 
this.” Right? You got a couple of months to go. You have the time to set it up, and we’re 
going to get through it, right. I’ve got four points to talk about today which is going to 
help you set your blog up for making your money over Christmas, because I know it can 
be really easy to forget to do this, to forget to plan, because you’re usually in the trench-
es and you’re marketing or managing or creating or shipping or launching, et cetera, or 
doing your customer service. 

 The downside of that is failing to plan, failing to see that there is a huge opportu-
nity for you here over the holiday period. People are ready. They’re out, ready to spend. 
They’re looking for gift ideas more than any other time of the year. [They want it out 
00:15:08]. They’re maxing out credit cards. They’re trampling people in the rush to get 
to what you have to sell but you got to be selling it, right? You got to think about where 
people, what their behavior is as well over the holiday period. 

 They’re spending more time on social media, whether it’s because they’re actu-
ally on holidays or like I remember working in my corporate job, whether it’s because 
you’re sitting there at your desk and it’s December 15 and all your clients, you’ve either 
spoken to everyone you need to and you’re scrolling through Facebook for three hours 
a day, then you’re spending more time on social so you want to be in certain places to 
grab their attention. Let’s dive in and talk about the four points that are going to get you 
to those two weeks off blogging over Christmas so that I can see you by the pool. The 
first one of course is blog content. Now the first thing that I recommend you’re doing is 
creating some posts to share on your blog and across your social. 

 I know what some of you are thinking right now. You’re going, “Oh my God, 
more blog posts. I don’t have enough time to write blog posts [and ideas 00:16:13]. 
What’s this crazy B-I-T-C-H telling me to do? Every week, she’s telling me to do more, 
more, more. There’s only one me. [Screw Beyonce 00:16:20]. There’s less hours for me.” 
Hey, here’s the thing. Once you begin to create seasonal posts, so this doesn’t have to 
be just for Christmas, but let’s imagine it’s the seasonal posts for things like Christmas, 
Valentine’s Day, Mother’s Day, Father’s Day, St. Patrick’s Day, Halloween which is getting 
bigger in Australia now. Anyway any day that matters during the year, once you create 
those posts once, losing my voice here. I’m like a teenage boy.

You can leverage those posts next year, the year after, the year after, the year after, the 
year after. Okay? You can keep sharing them the next year. In fact, you might not even 
have to do all the set-up for next year because you will have already done some of it this 
year. Now, if you are the person, like myself, who already has some historical posts, so 
holiday-related posts that you created last year, perhaps Pinterest wasn’t as big last year 
for traffic which it is this year. It’s huge for traffic to blogs.
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You might want to go in and it’s a bright tip for you to change some of those images 
within historical holiday specific blog posts to a more pinnable post. That’s a portrait 
style post with some text across the front. Portrait being with the long sides going down 
and the short side across the top. They work really well. 

 Another piece of advice for you on blog content, and this is my favorite, is it’s 
going to help you save time and energy. This is also going to get you traffic to your blog. 
It’s probably going to get you shout-outs as well, and it’s going to help you support your 
own SEO and other blogger’s SEO because we’re here to support and serve the world as 
well, right, as well as giving you content ideas without you having to bust your noodle 
trying to fit in, creating new blog posts, is that you create list posts using other bloggers’ 
content. 

 Let me tell you about that. First of all, list posts. List posts. That’s hard to say 
many, many times. First of all, list posts are shared more across social than pretty much 
any type of post. They’re super-easy to go viral. Everybody likes to have things simpli-
fied. Now what I want you to do is use content that other people have spent their time 
creating, that sounds good, right, to grow your own reach and to create blog posts out 
of. I’m going to give you an example. Last year, I created ... I don’t even know what it was 
for, so let me start an example from scratch. 

Say, I have a health and well-being website called The Whole Daily. Let’s say, for exam-
ple, I create a blog post that is about the twelve best healthy Christmas pudding recipes 
ever created. Then I go out and I find twelve healthy recipes which, Pinterest is an easy 
place to find stuff like that. I find those twelve healthy recipes for Christmas pud. I start 
a new blog post. I simply take a photograph from somebody else’s content. I’m going to 
say that again because that probably didn’t make sense. 

 I’m going to grab their blog post link, I’m going to grab the title, one of their 
photographs they’ve used for their Christmas pud, and I’m simply going to create a list 
post sharing a picture, the title, the blogger, and the link and then one, two, three, four, 
five, six, seven, eight, nine, ten, eleven, twelve and just list them down, so the twelve best 
... Maybe you have a two hundred word introduction, so super simple. Let me tell you 
what happens, right. Firstly, you haven’t had to spend all the time in the work blowing 
your brains out wondering why you can’t think of a good post idea to share, because 
there’s the idea, right. Use somebody else’s content. 

 Secondly, it’s really easy to find content these days with first of all the depth of 
it online but using Pinterest is a really great way of doing that. Thirdly, you are going to 
be supporting other bloggers because you’re sharing links to other people’s sites. You’re 
not sharing their whole post. You’re sending people back to their site. Fourthly, that was 
one more than I originally decided upon. Fourthly, what you’re doing is you are going 
to have a reason for people or traffic to come to your site whilst you’re laying by the pool 
because you’re creating good content. 
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I’m going to tell you something really, really amazing that happens is that when you 
link up to other bloggers in best of blog posts and stuff like that, you can set up a tweet 
to tweet to them such as @eatdrinkpaleo was one of the twelve best Christmas pud 
recipes of 2015. Then Irena at Eat Drink Paleo may see that and she goes, “Wow. [Have 
00:20:48] The Whole Daily shared my post as the top pudding recipe of 2015,” because 
that would always be cool if you think someone thinks you’ve got the best recipe of the 
year, right. You want to make sure that you’re not missing the opportunity to reverse 
market your own sales opportunities to people who are reading the list post as well. 
 
Never miss an opportunity, people. What I’m talking about is let’s say you have some-
thing that you sell that could be considered a gift and you’re making a list post of gifts. 
Then, what do you know, somewhere in that list post of ten best gifts for this year is your 
particular product that you sell with a link back to your shop. Sound simple? Good. All 
right. Make sure you’re doing that. Reverse market, reverse market. What else have we 
got here? 

 Now number two. This is tip number two. I want to talk about social media. I’m 
just going to quickly intro this with, I think, some of the most well-known social media 
scheduling tools. I’ve been hearing really excellent things about Edgar so I’m going to 
leave links to these in the show notes below the blog post. Things like Edgar or Hoot-
suite or Hootsuit, Hootsuite or SocialOomph. These are three scheduling tools that you 
can use to drop posts and tweets, or posts, I should say, on to Twitter, on to Facebook. 
 There is one called ScheduGram which works on Instagram. It is about thir-
ty-five dollars a month, so it’s at the pricier end of the scale. It depends on how import-
ant Instagram is for your business, but if you’re making the majority of your money 
through Instagram which a lot of businesses are at the moment, and you want to sched-
ule Instagram posts to drop pictures, to drop at certain times, with text and links, et 
cetera, then maybe that thirty-five dollars is worth it for your return on your investment. 
I totally see that happening. 

 I’ll link back to those scheduling tools in the show notes, but let’s talk about what 
I want you to do on your two-weeks vac-, set up the plan for when you’re on your two-
weeks [vacay 00:22:52] that I’ve given you permission to take off once you action all of 
these four pieces of advice from me in today’s Blog to Profit Show. What I want you to 
do is set up or schedule regular posts to drop during that two-week period of your best 
content or your most shared content or your most relevant content or your most loved 
content. I want you to schedule that to set to drop. 
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Now, what I do want you to do though is to mix it up, so I don’t want you to just share 
links and a picture to your blog posts, and there’s a few reasons why. The first reason 
is that algorithms of social media platforms like Facebook weight the reach that your 
social media platform has based upon the type of information that you see sharing. If 
they see you just sharing a link to a post three times a day for a two-week period, they’re 
going to stop showing your Facebook page to as many people who’ve liked it because 
they’re like, “Oh, this is boring.” That sounds really simple but that’s how the algorithm 
works, right? 

 When I say, “Mix it up,” I want you to consider doing something like this. Share 
a blog post once or twice a day, put a funny photo or meme ... Meme, meme, meme, 
meme? What is it? I don’t even know what that is. I know what it is, but I don’t even 
know to say it. Someone’s got to tell me in the comments below because if I ever have to 
say “meme” or “meme” in another Blog to Profit Show, I still won’t know. Somebody tell 
me. Meme. Meme, meme. Okay, so something funny, all right. Share something funny 
like one of those things or a funny picture or a funny gift. Oh my goodness, Facebook 
now can share GIF’s and I love GIF’s. 

I’m especially fond of Taylor Swift GIF’s, because she is very expressionful. She’s a good 
expressionist. Wow, I’m really tripping over myself today. Listen, it’s got to be relevant. If 
you’re a grief counselor and you have a page based upon grief counselling, it’s not going 
to work really well if you’re sharing Taylor Swift gifts. Make sure they’re relevant, the 
funny stuff. Also now is an excellent time, actually always is an excellent time to do this, 
but if you’re going to be away, now is also an excellent time to share relevant posts from 
other people that you love and admire who are relevant to your target audience on your 
Facebook, on your social media, tagging them, if you want to. You don’t have to. You 
don’t have to tag them, I mean, but share them. Please do.

One of the main reasons that you’re there with your target audience is to help them, and 
you aren’t the only person in the world that can help them. We’re all really, really im-
portant but we’re not that important. If you see somebody else out there who’s got some 
really great content which your target audience would love or you think they would love, 
schedule it and share it with them, “It’s going to help your social media reach, it’s going 
to help your Facebook algorithm, and oh my gosh, what do you know? It could actually 
help your target audience. It could give them a solution to solve their pain.” 

 You are going to come out smelling like roses in that scenario. It’s not the only 
reason you do it but that’s really great for the ego as well, okay? Make sure that you’re 
not just going stale on your social media platforms. If you take two weeks off, Facebook 
especially, oh, that algorithm is just a killer right now because everyone’s trying to make 
money using Facebook and grow an audience using Facebook. If you go on a holiday for 
two weeks where you’re sipping Mai Tais by the pool and you’re just like, “Meh, I’m not 
going to post on Facebook for a couple of weeks. I’m on holidays,” you are going to lose 
leverage. You’re going to lose ... 
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If you picture it like ... I love a good analogy. If you picture it like someone who’s pulling 
back the elastic on, oh God, a slingshot, you over the two-week period that you’re sitting 
by the pool, you’re pulling that elastic back so that when you hit 2016 or whatever year 
it is that you’re about to enter, you can fling that rock or that lemon or whatever it is out 
there and you’ve already got that huge leverage and push behind you. If you just take the 
two weeks off, it’s like getting the [shot put 00:26:53] and just the stone just falls down, 
okay. 
 Don’t start the year like that. That was, we’ve done one, which was blog content. 
Two, which was social media. Let’s step into number three which is email marketing. 
Email marketing providers include the likes of MailChimp, AWeber, ActiveCampaign, 
Infusionsoft, Ontraport. There’s heaps of them. I’ll link back to some of them in the 
show notes. MailChimp seems to still be the number one used and best one for new 
bloggers. It’s a pretty cool one. I’m not an affiliate for any of these. I use MailChimp still. 
Whether you’ve got ten thousand subscribers which not many of you guys listening to-
day have or ten subscribers which most of you have ten subscribers, these are the people 
who have ... 

 What am I saying? These are the people who have explicitly said, “Yes, it’s okay to 
talk to me by email. Come, step into my inbox.” “Mi casa es su casa” type of thing. This 
is an excellent thing. Don’t miss the chance during the holiday period where people are 
online more, where they’re reading their personal emails more, to leverage that news-
letter list that you’ve already got. I don’t want you to spend heaps of time writing your 
newsletters because like the people that said, “I can’t believe she’s telling me to create 
more blog posts,” now that I’ve taken that worry off your shoulders, now maybe you’re 
going, “Oh my gosh, it already takes me two hours to set up a newsletter and now Alice 
is asking me to set up more newsletters.” 

 You know what? I am, but I’m once again going to make it easy for you, because 
this is what I want you to do. I want you to set up your newsletters, schedule them to 
drop, I would say twice a week during the holiday period because I just want you to get 
all the content you’ve ever created, think about ... If it’s not much, then maybe all of it, 
but if you’ve created lots of content in the past, then it’s your favorite or best posts or it’s 
the posts that are most relevant to the product or service that you want to sell next year, 
etcetera. All your favorite reverse marketing posts. Hey. What do you know? 

Sharing posts with them you’ve already created that already send them back to a prod-
uct or service that you’re selling. Use your email marketing scheduling to send out 
your Christmas posts, so you could even change the header of your newsletter so that 
it’s Christmas-specific which I did last year and it worked out really cool. I had a fun 
Christmas post with my dog with reindeer ears. I simply shared my top posts of the year 
in those newsletters. I want to tell you something really cool that happened as well. I did 
it last year when I went to Bali and my click-through rate, and let me explain that.
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The click-through rate is that you have a certain number of people on your newsletter 
list that actually open up the newsletters that you send. Now the people who open it up 
that then go back to your website, so they click through a link and go back to your web-
site, that shows your click-through rate. The click-through rate of those best of newslet-
ters that I actually sent out was actually higher than for most of the other times of the 
year that I had. Now, from a sales perspective and I’m coming from a sales perspective, 
I’m coming from a profit perspective, when your click-through rate is higher, it means a 
great thing for a few reasons.

 Your click-through rate is high which means you’ve got more eyes or more 
traffic going back to your website. More eyes or more traffic back to your website which 
should equate to more sales if you have your website converting correctly, or you have 
something to sell. That’s a big thing, right? That’s what I want you to do. Set up [your 
00:30:13] email marketing appropriately. Don’t do any extra work. Simply use best of 
[all 00:30:18] links or create something fun around that. You don’t need to spend hours. 
Trust me. Number four. This is my favorite, oh my gosh. I love giving to people. I’m one 
of those people that I actually don’t like getting presents. I take presents really awkward-
ly like, “[Inaudible 00:30:32]. Do you just want it back? Thanks for buying me a present. 
Can I give it back to you?” 

I’m terrible with presents. I always feel really, really awkward. I love giving. I love giving 
so much and I need to get better with receiving gifts because I [suck 00:30:48]. I just 
want to push them under the couch and then after the person leaves, then I’ll open it 
and be really, really excited but anyway I’m very awkward. I want you over Christmas, 
getting back on track here, number four, my fourth piece of advice, so that you can take 
those two weeks off is that I want you to be Santa Claus or Oprah. Hey, let’s look at it 
either way. “You get a present” and “You get a present” and “You get a present” and “Ev-
erybody gets a present,” because just remember, everybody’s out there with their money 
out, their wallets out, [inaudible 00:31:17] and people love a good deal. 

 They’re all looking to buy gifts. I want you to think about what you can offer the 
people on your list and those who find you online. How can you share the products or 
services that you already have in a way that presents them in a really giftable or valuable 
way? Can you create a gift certificate so that people can buy your products or services 
for friends? Can you offer free shipping? Can you do special sales days like Super Santa 
Saturday or the last Saturday before Christmas which is when typically stores go gang-
busters? Can you do bundles? Can you bundle a Santa’s Sack Christmas bundle? Not the 
sack in his pants. All right, Alice. Okay, let’s get back on track here. Wow, that was blue. 
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I want you to think about can you set up free postage and handling, or free shipping. 
Did I already say that, and I’ve disturbed my own speaking with Santa’s balls images? 
Okay, I’m getting off it again. Okay. Discount codes. Bundles. I’ve said, “Bundles.” Got 
to get this back on track, people. I’m telling you. Be Oprah or be Santa. Now along with 
these types of specials, your special offers and values, I want you to think about planning 
what you’re going to do on your website because I’ve also seen a lot of bloggers who set 
up all these fancy ideas, and then they forget to create their discount codes or forget to 
create new products or services in their WooCommerce or in their commerce platform 
at the back end. 

You want to set up these gifts or bundles or free shipping, et cetera, but when you do 
that, remember that you actually have to do that on your website. You need to add a 
product or you need to make sure you include a coupon code and then also in the news-
letter, et cetera. It’s not going to take you a lot of time, but there’s a couple of different 
steps you must do. There’s so many ideas. Be Oprah, be Santa. I’m just going to quickly 
remind you of my four pieces of advice. Create blog content using other people’s con-
tent. Best ofs are excellent, gift posts, list posts. All of those. Gift list posts. Say that three 
times. Gift list posts. Terrible. Number two was scheduling your social media. Number 
three is email marketing, and number four is be Oprah-Santa. Be Oprah-Santa. 
 
Just go out there and be Oprah-Santa. You’ve got all the presents and the Nicholls family 
go up to [inaudible 00:33:39] each year for Christmas because Cam’s parents live up 
there in the Hinterland which is awesome. I used to always do a bit of work over Christ-
mas and I’m not doing it this year. I’m planning. I want you to come and plan with me. 
[I’m really and 00:33:53] totally going to be hanging looser and looser this Christmas. 
 
It’s all because I’m organized and planned, and now that you’ve heard all of these pieces 
of advice, you are going to be too. If you want to cut yourself some slack, give yourself 
a break and make some money while you do it too, who would turn that down? Who 
would turn that down? Make sure to download the free checklist I’ve created for you and 
get ready to ace your online business this holiday period. I will see you round the pool. I 
want to say thank you again for listening. Download the checklist. Download the check-
list. Is it meme? Meme. Meme, meme. I love you all. Peace out from Alice and I will see 
you next week. You will hear me next week. Bye.


