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We thank you for your ongoing support of our business and we wish you all the best, Stay Safe from 
our families to yours.   

 
 

Nisha James – Business Development Manager  

 
 Through this tough time in lock down, it’s beautiful to see spring has Sprung!  

The sunshine has been amazing, I just hoping that everyone is still following the health 
orders though,   so we can all eventually get opened back up.    It’s been a tough time for everyone, 
what I love the most is seeing the people that have embraced more of their “Kindness" side. We are 
all in this together and one thing that I really love seeing through socials, news is when people are 
doing random acts of kindness. 
 
 It was distressing for me to hear that LIFELINE has increased dramatically with mental health 
becoming a huge factor through these lock down periods. A lot of people have family that are on 
their own in homes, I know a lot of the younger ones that are single and on their own have not 
socialized with their own age for months. The good thing is with some exercise is an outlet - this can 
really help those that  have been on their own a long time by  exercise together  it is not only good 
for the soul, it could do wonders for that one person you had no idea needed it.  
 
 Please remember our team is here for you, if you have no one to reach out to or some of our older 
clients that are in different LGA's to their families. Call me directly if you need something, 
0413619956. I will make sure you get what you need.   I can run over a bag of groceries or grab 
something from the chemist it would be my pleasure   
 
Don't forget these number as well  
LIFELINE 131 114 
BEYOND BLUE 1300 224 636 
 
MY LOCK DOWN CHALLENGE TO YOU! LET’S START A RIPPLE AFFECT OF KINDNESS  
TODAY DO ONE RANDOM ACT OF KINDNESS TO SOMEONE - IT FEELS GREAT! 
 
Our team is still working around the clock, we have leased over 17 properties to date where there is 
a will there is way.   
 
Take care and be safe x 

 
 

An update from our Director – Chris Rowbottom 

 
We seem to be seeing light at the end of tunnel with the road map out of lock down. 
 
I and my family have taken on our first COVID jab and looking forward to being double vaccinated.  I 
can’t wait to see our community opened up, I believe people will want to make more time for each 
other coming together in local cafes and restaurants it will be nice seeing everyone enjoying our 
amazing place we call home.  
 
Our team is still leasing and selling up a storm as our dedicated staff is always wanting to deliver 
excellent service n matter what hurdles they need to overcome.  
I am constantly checking in with staff and the managers of the business to see how they are dealing 
with everything not just with work life but home life. I want you to know as our clients I am here 
for you, also please call me anytime for anything I can assist you with. 0417 477 848 
 
  



 
 

The mindset tips we need to survive the other side of COVID-19 

 

 
 
The ups and downs have impacted us all in different ways.  
 
We are all going to look back on this time and have our own story to share. 
 
The good news is, as the weeks pass, there is hope that we are moving forward step-by step, as we become 
confident and more stable in our thinking process that we are getting some sort of road map control 
of COVID. 
 
 However, as we start to move forward, it is important that we take a moment to reset our mindset.  
 
COVID has changed, controlled, impacted, unsettled and caused the largest global disruption in our history 
and for many, even when COVID has gone, we may still need time.  
 
So, we want to encourage you to take the time now, to think about and start planning for the future.  
 
How are you going to come out the other side?  
 
TIPS TO SURVIVE THE OTHER SIDE FINANCIAL MAPPING For those who are relying on mortgage 
deferments or government support relief, start now in mapping out a recovery plan, as it can be easy to fall 
into the trap of thinking ‘the support will always be there’.  
 
FOCUS ON THE FACTS It is often ‘the uncertainty’ that causes the stress and anxiety. Many economists are 
very positive in saying that overall, the property market is stable. Try not to let your mind wonder to the 
fearful uncertainty asking, how long will this continue for? Will COVID return? Take the time to switch off the 
news and focus on the facts. How is the market performing? What is the current vacancy rate? What are the 
average current rents? What are the average sales? What can you control right now? 
 
RESET There are two-sides to every story. Why are some landlords coping with little effect and others are 
onset with panic? Some leading experts have shared that landlords who are feeling extremely nervous during 
these times, may have been taking too much risk or were already financially over-committed.  
 
While landlords who aren’t feeling much change, could probably afford to be more resilient, placing them in 
a position of opportunity. 
 
There is also an alternative explanation, that the nervous landlords have simply been paying more attention 
to the headlines, which is not a good idea, given that today’s uncertain environment is tailor-made for 
negative thinking. 
 
Every challenge in life is a time of reflection and a time to reset. If you have any questions, concerns, 
hesitations or just want reassurance during difficult times, our expert team is here for you. No question is too 
big or too small. We are here to help you build your property portfolio, wealth and confidence. 
 
 
 
 
 
 
 
 



 

 
 

Staff member of the month – Taylah Burt  
& 

Tenant of the month – Chris  

 
 
 This month's award goes to our powerhouse employee Taylah, 

this very savvy young businesswomen is an integral part of the 
business from being the sales coordinator assisting multiple big 
hitting sales agents in the team, as well as working closely with 
the business owners Kerrie and Chris with the behind the scenes 
running of the business and also Finance Manager to add to her 
CV. 
 
Taylah also was an outstanding Property Manager before her 
latest promotion in the company, so when she needs to roll up 
her sleeves and assist the team in PM, she does it immediately. 
 
It's hard to believe such a young woman is so talented in multiple 
areas in the real estate industry. Taylah is an asset to FNEE and 
a rare gem. We are pleased to reward her this month. 
 
Thank you once again Taylah 

TENANT OF THE MONTH - CHRIS  
 

Here at FNEE we recognise our TOP TENANTS  
 
Chris is an amazing tenant looking after his unit like his own all 

while he is on the front line fight against COVID  
 
Well done Chris thank you for your tenancy and what you do for 
the community 



 
 
 
 

 

 

 
 

 Do you know your rental yield? 

 
 
Understanding the fundamentals of investing in property is crucial to the success of a rental return income 
strategy. The rental income you can expect from an investment property is determined by several factors, 
including location, the type of property, presentation supply and demand, demographics of the area, and 
overall economic conditions. One fundamental concept that should be factored into your investment 
considerations is a rental yield percentage. 
 
 A rental yield is the amount of money you make (or profit you generate each year) on an investment 
property by measuring the gap between your overall costs and the income you receive from renting the 
property expressed as a percentage of the purchase price or current value. Investors use a rental yield to 
evaluate the income and profits from their investments and compare returns on properties.  
 
Understanding and knowing how to calculate a rental yield can provide investors with a benchmark 
indicator on the return a property will earn, which can be helpful when setting your investment goals, 
purchasing a new property or when it comes time to review the rent. The higher the rental yield percentage, 
the greater the cash flow.  
 

 
 

The Sales Hub  

 
Realestate continues to see high levels of buyer activity.  This is mainly driven by the lack of stock in the 
marketplace.  It’s a simple equation of supply and demand.  Lots of finance ready buyers and few 
properties to pick from is the perfect storm for elevated property prices. 
 
This month has seen a slight increase in properties being listed, however nowhere near the usual spring 
rush that we have been accustomed to seeing.   
 
The other issue for buyers currently is ability to view homes.  With strict Covid one person inspection 
requirements it’s meant that agents are having to do a lot more administrative work.  Coordinating 
inspection times and conducting them has meant that agents need to scrutinize buyers ability to 
purchase.  Fewer opportunities to see homes means less product knowledge for buyers and more 
desperation.  This elevates prices. 
 
What does all of this mean??  Well, owners are reluctant to sell because they need to buy back into the 
same market.  This stagnates property flow and once again increases prices.  Therefore investors that own 
a property are in a great position to sell and prosper from a hot market.  Downsizers stand to do well if 
they are going into a unit, villa, over 55’s or retirement village.  
 
Does this bullish market continue past 2021??  Well that’s a tough question.  Anyone professing to know 
exactly what the market will do is braver than I.  Acting on the here and now is the way to go.  If you’re 
holding the property for 5 years or more then you will be ok regardless of market fluctuations.  Happy 
buying and selling.  Please contact us if you would like to hear more. 

 



However, selecting a property based on a high rental yield alone can sometimes have consequences. A high-
yielding property can come at the cost of little capital growth or increased risk depending on the 
circumstances. A good gross rental yield has traditionally been anything between 5% - 8%. However, with 
rapidly rising property prices, rental yields for investors have been declining across most capital cities, while 
in contrast, many regional areas have been on the rise.  
 
There are two ways to calculate rental yields; gross and net. A gross rental yield is the total annual rental 
income received, expressed as a percentage of the property value. (Annual rental income/property value) x 
100 $460 per week X 52 weeks = $23,920 / $420,000 x 100 = 5.69% Gross rental yield A net rental yield is 
calculated after deducting expenses and vacancy costs from the rental income. (Annual rental income – 
expenses and vacancy costs) / Property value) x 100 $460 per week X 52 weeks = $23,920 - $3,115 = $20,805 
/ $420,000 x 100 = 4.95% Net rental yield What is the rental yield on your property? As mentioned, the rental 
yield is not the sole defining indicator of a property's overall value, viability, and worth of an investment. If 
you find that your rental yield is low, it may be time to get creative and look at ways to increase your profits 
by improving the property and increasing the rent. 

 
 

 Use your equity & build your portfolio 

 
 
Did you know that you can use equity in a property to finance the purchase of an investment property?  
 
Depending on how much equity you have in your home, you can refinance to access this equity to cover the 
cost of your deposit and other fees of purchasing a property and pay nothing, or, more accurately, you don’t 
need the cash in the bank.  
 
Equity is the difference between your property value and the amount you have owing on your home loan. 
To qualify for an equity home loan: 
 
• You can generally release up to 80-90% of your property value in equity to buy a second property. 
• You must owe less than 80% of the property value on your home loan.  
• Your mortgage repayment history must be perfect.  
• There are also low doc options are available for self-employed borrowers who cannot prove their income          
through traditional means.  
• Your credit file should be clear of black marks.  
In some instances, you can borrow up to 105% of the property value. While equity borrowing can be practical 
and convenient, you need to be mindful and weigh the pros and cons of this borrowing carefully, as there 
are risks if you fail to make loan payments. Risks of home equity loans can result in extra fees and a lowered 
credit score.  
 
The main risks of a home equity loan are: 
 
• Interest rates can rise on some loans. 
• Your home is held as collateral and linked to the investment property.  
• Equity can rise and fall. 
• Paying the minimum could make payments unmanageable down the line. 
 
 A home equity loan could be a good idea if you use the funds to improve your home, invest in additional 
properties, or consolidate debt with a lower interest rate. However, a home equity loan is a bad idea if it will 
overburden your finances or if it only serves to shift debt around. 
 



 
 

Get to know Nisha James the BDM & Department Manager  

 
 
 
Nisha has always had  great work ethic at  19 she worked at in the banking industry and was branch 
supervisor of  the Greater Banks  Warners Bay, Charlestown branches. Nish soon ventured into  insurance 
sales through the Greater Bank  and for Multiple months in a row took out state sales winner for  the aligned 
insurance company QBE, her efforts were highly recognized and she went on to  travel throughout NNSW 
training with other branch staff on sales techniques in branches for insurance and new account products. 
 
Once Nisha started her family  she ventured into  Real Estate a family owned business by her father the old 
silver fox Nick Maguire with his over 30 years in the industry she learnt from the ground up, admin, sales 
admin and the eventually in to property management department. 
 
 Nisha was fortunate to be trained from some retired legends in the PM industry and went on to join the 
current Property Management  team, Nisha has been with the team for  over  10 years now.   The belief in 
the core values and vision of the team  at FNEE and the vision  to deliver excellence in service has Nisha 
committed to the  landlords, making sure that they  know that we generally care for their investments. 
Nisha is pretty much 24/7 on her mobile, that's how invested she is making sure FNEE is second to 
none.   She's known  in the industry as a "Tough Cookie "  PM, but this is because she makes sure landlords 
needs are at the first thought.  
 
Nisha is excited to pass on her knowledge to the young ones coming through,  so they can continue 
on  through the careers with  a good  start base with her  high expectations  on the teams she's creating 
another generation of great PM's. 
 
If you know anyone that wants a PM  that goes the extra mile get them to call Nisha  on  0413619956  
 
When Nisha isn't on the phone, she loves spending as much time as possible supporting her biggest loves 
and achievements in her life - her two beautiful children  are her pride and joy and also her trusted best mate 
Luna the golden retriever.   
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